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For Better Banking 
By THE EDITORS 


Supplies Control 
By O. B. LOVELL 


Developing a Sound G. I. 
Lending Program 
Interview: WALTER T. ROBINSON 








| you consider your checks from the standpoint of 

advertising value you have an added reason for 

having them lithographed or printed on La Monte 

Safety Paper —recognized everywhere as America’s 
standard of quality in check protection 


“za Morte” 


SAFETY PAPER FOR CHECKS | 


GEORGE LAMONTE & SON, NUTLEY, NEW JERSEY 


pA 


Why not follow the lead of America’s o1 

standing banks and corporations? Let us 
reproduce your trade-mark in the paper 
itself. Such worvipuaLzeD check paper pro- 
vides maximum protection against altera- 
tion and counterfeiting—saves banks wi var lias © iat wianeite Gonicala 
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Paul Bunyan 6 Blue Ox 


Strs: In January a group of business- 
men from Walled Lake (Michigan) ap- 
proached us to open a branch there. The 
community, which has 8.000 year-around 
residents, 4,000 additional summer resi- 
dents, and over 100 business concerns, had 
been without banking facilities for sixteen 
years. 

Our policy in opening branches is to 
make the occasion very informal. For our 





You Are Invited To Attend The 
FUNERAL of 
PAUL BUNYAN’S BLUE 0X 


COME ... and Bring the Family WALLED LAKE, MICHIGAN 





COMMUNITY OPEN HOUSE 
Arrangements by WALLED LAKE ROTARY CLUB 
SATURDAY EVENING, SEPT. 27th, 1947, 7:00 to 9:00 P.M. 
PROGRAM 


en eee ee © Barbecued OX Sandwiches 
@ Curbstone Novelty Band of Detroit ® Refreshments 


* 
ATTENDANCE GIFTS 
Brand Rew Heting Machine, A Fine e Hunting Outfit 


MUSIC and FUN FOR EVERYONE 
* 


The New WALLED LAKE BRANCH of The 
COMMUNITY NATIONAL BANK of PONTIAC 


New Walled Lake Branch Will Officially Open on Wednesday, Oclober 1, 1947 











open house we had the full support and 
co-operation of Walled Lake Rotarians 
and the entire business community. We 
had two bands, door prizes, and entertain- 
ment, including Michigan’s great legendary 
woodsman Paul Bunyan, dressed for the 
occasion, and his famed blue ox, Babe, in 
the barbecue pits in our large park- 
ing lot. 

We started serving barbecued sandwiches 
and ginger ale at seven o’clock. In one hour 
and fifty-five minutes we served 657 
pounds of beef, 3,200 rolls, 2 gallons of 
mustard, 2 gallons of catsup, 1 gallon of 
relish and 125 gallons of ginger ale. 

It was estimated that approximately 
4,500 peeple altended our opening. 

Leo P. ATKINs, 

Assistant Vice-president, 
Community National Bank of Pontiac, 
Pontiac, Michigan 
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Unusual Blotter 


Strs: Recently our phone number was 
changed to Flushing 8-5000. 

We sent out the usual notices, but in an 
endeavor to call the new number to cus- 


November, 1947 


tomers’ attention more forcefully, we hit 
upon the thought of sending out blotters 
similar to the attached. They are pat- 


FLUSHING NATIONAL BANK 


Bail 





terned after the New York State license 
plates. We felt our customers would keep 
the blotters on their desks, and would have 
a constant reminder of the new number. 
W. L. McCroppen, Vice-president, 
Flushing National Bank, 
Flushing, New York 
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International 


Strs: The write-up of our reprint of — 


The Detroit Bank’s booklet, ‘““The ABC’s 
of Teller Work,” in your July issue was 
evidently very widely read. 

In today’s mail we received a letter from 
Banco Central Hipotecario, Bogot4, Colom- 
bia, in Spanish, in which the writer dis- 
cussed our reprint and the Spanish transla- 
tion of portions of the booklet by Banco 
Internacional, S. A., which was noted in 
your July issue. 

Other requests for copies have come 
from the following widely scattered spots: 
“La Revue de la Banque,” Brussels; Banco 
General de Monterrey, Monterrey, Mexico; 
Roig Commercial Bank, Humacao, Puerto 
Rico; The National City Bank branch in 
Barranquilla, Colombia; Banco Holandes 
Unido, Rio de Janeiro; Philippine National 
Bank, Baguio; Nederlandsche Midden- 
standsbank, Amsterdam; the Buenos Aires 
branch of The First National Bank of 
Boston; Bank of Scotland, Edinburgh; the 
Santurce, Puerto Rico, branch of The 
Royal Bank of Canada; First Bank of 
Sitka, Sitka, Alaska; Toronto General 
Trusts Corporation, Vancouver; Havana 
branch of The Royal Bank of Canada; 
Industrial Mortgage and Trust Company, 
Forest, Ontario, and others. 

All these are in addition to a large num- 
ber of requests wilhin the United States. 

Davip Porter, 

Educational Director, 
The Surety Association of America, 
60 John Street, 
New York 7, New York 
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And Many Others 


SIRs: 
Congratulations on the new format. 
It’s a swell job. 
EuGENE W. Lewis, President, 
Industrial National Bank, 
Detroit, Michigan 
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Very striking. 
R. D. Bricuam, Vice-president, 
The Anglo California 
National Bank, 
San Francisco 20, California 
6 
Most pleasing. 
W. H. NEAL, Senior Vice-president, 
Wachovia Bank and Trust Company, 
Winston-Salem, North Carolina 
rs 
A typographic face-lifting. 
C. A. HEMMINGER, Assistant Cashier, 
American National Bank 
and Trust Company, 
Chicago, Illinois 
iat 
A big improvement. 
H. J. Wiiis, Manager, 
Public Relations Department, 
Central National Bank of Cleveland, 
Cleveland 1, Ohio. 
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Including Domestic and Foreign Branches But Not Including The Affiliated City Bank Farmers Trust Company 

















ASSETS 
Cash and Due from Banks .................. $1,208,876,854 
United States Government Obligations (Direct 

gg GS a 2,183,146,029 
Obligations of Other Federal Agencies........ 30,529,300 
State and Municipal Securities.............. 244,767,711 
ES SEL RI a ne a eae 78,798,334 
Loans, Discounts, and Bankers’ Acceptances... _ 1,144,278,147 
Real Estate Loans and Securities............ 2,955,770 
Customers’ Liability for Acceptances......... 18,039,851 
Stock in Federal Reserve Bank.............. 6,900,000 
Ownership of International Banking Corpora- 

PRA nn chin ¢bd ews de Ri Oe Re Wee ane 7,000,000 
Sf Oe a ee tee Cowen 28,714,293 
ES oi te ins Rodale amie buen aneod 3,409,828 

in ds0sdebvekenatetdbebesasdca $4,957,416,117 
LIABILITIES 
TSR RE SES Oki Se, AAG, Se $4,622,164,738 
(includes United States War 
Loan Deposit $27,896,868) 
Liability on Acceptances and Bills. . $31,397,641 
Less: Own Acceptances in Port- 
oie sade kena edis 6 ekien 12,056,091 19,341,550 
Items in Transit with Branches. ............. 5,747,315 
Reserves for: 
Unearned Discount and Other Unearned 
EE a a0 5 0! o aS dice nce semaneel Mia | 5,231,674 

Interest, Taxes, Other Accrued Expenses, etc. 34,345,337 

i se & s-0-6 + s:2eeub We kee 2,325,000 
Ee 
od cee 5, Lik ......-152,500,000 
Undivided Profits. .... eee Fe 268,260,503 





PKS «06. 04 oma ndicne ae heel nel $4,957,416,117 








Figures of Foreign Branches are as of September 25, 1947. 


$273,436,706 of United States Government Obligations and $3,396,013 of 


other assets are deposited to secure $206,640,344 of Public and Trust Deposits 
and for other purposes required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 


(dn Dollars Only— Cents Omitted ) 
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IN THE TREND OF BANKING 








73rd A. B. A. Conclave 


Unusual emphasis on the international 
outlook characterized the A. B. A. conven- 
tion in Atlantic City, although economic 
and banking- problems on the domestic 
scene were not overlooked. Registration 
totaled approximately 4,000 for the annual 
“big meeting.” 

Resolutions calling for abolition of 
Federal lending and loan guarantees, re- 
duced government spending and a cut in 
taxes were endorsed. A foreign policy of 
confining aid to peaceful nations which 
help themselves and provide freedom of 
enterprise was urged. An anti-inflationary 
bank lending policy was advocated. The 
A. B. A. pledged continued support to the 
government in the sales of U. S. savings 
bonds. 

At the A. B. A. helm a noted city banker 
succeeded a renowned country banker as 
Joseph M. Dodge, president, The Detroit 
Bank, took over the association presidency 
from C. W. Bailey, president, First Na- 
tional Bank of Clarksville, Tennessee. 

Other officers. . As anticipated, the 
new vice-president is Evans Woollen, Jr., 
president of the Fletcher Trust Company, 
Indianapolis, and immediate past presi- 
dent of the A. B. A. Trust Division. 

Named by the Executive Council as 
A. B. A. treasurer is a well-known small 
town banker, 
Frank P. Powers, 
president, Kana- 
bec State Bank, 
Mora, Minnesota. 
He succeeded 
S. Albert Phillips, 
vice-president, 
First National 
Bank of Louisville. 
Mr. Powers was 
president of the 
A. B. A. State 
Bank Division in 
1942-43, and is a 
past president of 
the Minnesota Bankers Association. 

Changes in the A. B. A. official family 
were as follows in the various divisions: 

National Bank Division. President, 





F. P. POWERS 





A general session crowd at the A. B. A. convention 


Gordon D. Palmer, president, First Na- 
tional Bank, Tuscaloosa, Alabama; vice- 
president, W. W. Campbell, president, 
National Bank of Eastern Arkansas, 
Forrest City, Arkansas; chairman of 
executive committee, William B. Gladney, 
president, Fidelity National Bank, Baton 
Rouge, Louisiana. 

State Bank Division. President, Elwood 
M. Brooks, president of Central Bank and 
Trust Company, Denver, Colorado; vice- 
president, Frank L. King, president of 
California Bank, Los Angeles; chairman 
of executive committee, Claude E. Ben- 
nett, president, Tioga County Savings & 
Trust Co., Wellsboro, Pennsylvania. 

Savings Division. President, L. A. 
Tobie, president of Meriden Savings Bank, 
Meriden, Connecticut; vice-president, Wil- 
liam A. Marcus, senior vice-president, 
American Trust Company, San Francisco. 

Trust Division. President, R. M. Alton, 
vice-president in charge of trust depart- 
ment, United States National Bank, Port- 
land, Oregon; vice-president, H. M. Bardt, 
Vice-president and senior trust officer, 
Bank of America, Los Angeles; chairman 
of executive committee, John W. Reming- 
ton, vice-president and trust officer, Lin- 


coln Rochester Trust Company, Rochester, 
New York. 

State Association Section. President, 
Harry C. Hausman, secretary, Illinois 
Bankers Association; vice-president, Paul 
W. Albright, general secretary, Savings 
Banks Association of the State of New 
York. . 

The 1948 annual convention of the A.B.A. 
will be held September 26 to 29 in Detroit. 
The invitation was extended by Charles T. 
Fisher, president, National Bank of Detroit, 
in behalf of the Detroit Clearing House 
Association. 

6 . ¢ 


Introducing the F. P. R. A. 


The Financial Advertisers Association is 
now extinct. 

Just in name only, however. The organi- 
zation itself is still very much alive and at 
a record membership level. 

But at the annual convention last month 
at the Waldorf in New York City, it was 
officially announced that by a one-sided 
vote the members had approved a new 
name, and that henceforth the organiza- 
tion would be known as the Financial 


New presidents of the A. B. A. divisions, elected at the annual meeting 


H. C. HAUSMAN 
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Experience 


Cooperation 


Manned by officials with years 
of experience, our Correspon- 
dent Bank Division renders a 
complete service, conducted in 
an intimate and personalized 
manner. 


The guiding policy is one of 
cooperation in all matters of 
mutual interest. 


Member: New York Clearing House 
Association, Federal Deposst Insurance 









Service 


Corporation 
















Dr. Claude Robinson reviews results of banking survey 


As the F. A. A. changes its name, gets new constitution 


Public Relations Association. (Unofficially, 
the F. P. R. A. quickly became referred to 
as the Financial “Pres Reed” Association 
to the embarrassment of the group’s popu- 
lar executive vice-president.) The change 
is in keeping with the association trend in 
membership and objectives, with advertis- 
ing now being considered as one phase of 
the broader concept of public relations. 
Also officially coming into being at the 
annual meeting was the F. P. R. A.’s new 
constitution, which had previously been 
approved by mail ballot. It, too, had been 
altered to conform to current realities. In 
recent years the association has grown from 











Straw No 1: A large midwestern bank 
now requires that all checking account 
customers use checks bearing their 
printed names. For fully personalized 
numbered checks, carrying the cus- 
tomer’s name and address, together 
with a personalized gold-stamped 
cover, a modest charge is made by the 
bank. For “line checks,” designed for 
the convenience of the bank and show- 
ing merely the printed name of the 
customer over the signature line, no 
charge is made at all inasmuch as the 
bank feels the time saved in its oper- 
ating division is worth the expense. 


Straw No. 2: Two large banks in the 
Northwest now have “check depart- 
ments.” All customers get their checks 
at one point...there is no waiting in 
line at tellers’ windows ...and no 
officer's time is consumed taking 
orders for checkbooks. A better, safer 
and more accurate control of check- 
book distribution is enjoyed and a 
higher recovery of check expense is 





“STRAWS” 


secured because the people who staff 
these “check departments” sell more 
checks than they give away. 


Straw No. 3: Several large banks in 
the East have installed maintenance 
charges on no-minimum-balance 
accounts to step up their revenue and 
‘es these special departments in the 

lack. A few have “taken the sting” 
out of the price advance by supplying 
Personalized Checks, which cost the 
banks about five cents per account per 
month. This involves a switch from 
“pay-in-advance” to “pay-as-you-go” 
systems. 


These “straws” may or may not fore- 
tell a development that will take the 
expense out of check costs and cut 
down the cost of accurate sorting, 
filing and posting. They indicate that 
checks no longer are merely pieces 
of par but instruments that can 
contribute to better bank operations 
and greater bank revenue. 
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a small coterie of specialists to a broader 
group, with over 1,200 members including 
many bank management executives. 

A program feature at the annual meeting 
was the presentation by Dr. Claude Robin- 
son of resulls of the nationwide survey 
made for the Association of Reserve City 
Bankers by Opinion Research Corporation, 
to ascertain what the public thinks of U. S. 
banking. Dr. Robinson reported that 
while a good majority of the people (about 
63 per cent) are against Government owner- 
ship of banks, still a substantial minority 
(22 per cent) favors nationalization, with 
another 15 per cent undecided. Moreover, 
75 per cent of those questioned said they 
approved Government lending to indi- 
viduals and businesses. 

In an interpretation of such findings, 
James M. Wallace, vice-president, N. W. 
Ayer & Son, declared that they did not 
represent a protest against any specific 
banking practices but were part of a general 
drift of a segment of the population to the 
left. Thus he suggested that what is 
needed is a campaign to root out the seed 
of collectivism, through a central public 
relations operation working through na- 
tional channels of communication and 
advertising on a substantial scale. Mr. 
Wallace commented that banks have an 
opportunity for leadership in undertaking 
such a task, on some kind of a co-operative 
basis. 

Another program highlight was the daily 
advertising school, where practical details 
relating to planning, copy, layout and art, 
and production” jwere discussed by New 
York City’s top 
experts in these 
respective fields. 

Robert Lind- 
quist, vice-presi- 
dent, La Salle Na- 
tional Bank, Chi- 
cago, is the first 
F. P. R. A. presi- 
dent. Other offi- 
cers are: first vice- 
president, Allen 
Crawford, vice- 
president, Bankers 
Trust Company, 
Detroit; second 
vice-president, John N. Garver, vice-presi- 
dent, Manufacturers & Traders Trust 
Company, Buffalo, third vice-president, 
Philip K. Barker, vice-president, Granite 


BOB LINDQUIST 


Burroughs Clearing House 
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THIS BOOK SHOWS YOU HOW TO FIGURE THE 


THIS ANALYSIS 
SENT ON REQUEST 
—WRITE TODAY 





COST OF A PENSION PLAN FOR YOUR BANK 


WHAT THIS 
BOOK CONTAINS 


How the use of 


pension plans has grown 


AU aY-MnUKy-oh am ol colilerialol slate 


retirement plans 


Pension practices where 


there is no formal plan 


Plans used by 


Nh fehicieclolal 4-10e-Ctielalel itelats 


Discussion of the 
major provisions of 


eXelal au X-vabtie)aimo) cel ars 


Tabular analysis of 


226 different pension plans 


How to determine 


the cost of a pension plan 


How to use 
the ‘‘cost yardstick”’ 


Now available—an authoritative study of the 


PENSION PRACTICES OF 688 BANKS 


HIS new book, written by specialists, analyzes 

and summarizes pension plans now in use by 
banks for the benefit of their own personnel. It is 
based on a recent survey of all banks with deposits 
in excess of $22.5 million. 


The book discusses the major provisions of 226 
bank pension plans, and examines important, basic 
trends. It contains a detailed analysis of these plans in 
tabular form for quick reading and easy comparison. 
It gives you a “cost yardstick” that will enable you 


BANKERS TRUST COMPANY 


NEW YORK 


Member Federal Deposit Insurance Gorporation 
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to figure the cost of a pension plan for your bank. 


Bank officers considering a new pension plan, or 
revision of an existing plan, will find this book of 
great value. 


Copies are now being mailed to our correspondents. 
Officers and directors of other banks are invited to 
write for a copy—without obliga- 
tion. Address Pension Division, 
Bankers Trust Company, 16 
Wall Street, New York 15. 






















One lone girl, face to face with a 
flock of letters that have to be opened, 
stacked, sorted and routed in a hurry 
--.and only an old fashioned hand 
letter opener to help her! Wasteful as 
writing business letters in long hand! 

Better get her a Pitney-Bowes 
MailOpener and have the job done 
in a fraction of the time. The electric 
MailOpener opens a whole morning’s 
mail in less than a minute... gives girls 
more time for other work... gets 
letters to the right people on time. 

Safe as it is speedy, the MailOpener 
accommodates envelopes of various 
sizes and thicknesses, without cutting 
contents. Streamlined in looks as it is 
in action, the MailOpener is a helpful 

new business machine. 
Put your letter-opening onan 
_— “express” basis with this new 
MailOpener. Phone our nearest 
< office ... or write for illustrated 
folder to Pitney-Bowes, Inc., 
3119 Pacific St., Stamford, Conn. 


PITNEY-BOWES 
MAIL()PENER 


Built and serviced by world’s largest 
makers of mailing machines. Branches 
in 63 cities in the U.S. and Canada. 
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Trust Company, Quincy, Massachusetts; 
treasurer, Chester L. Price, advertising 
manager, City National Bank & Trust Com- 
pany, Chicago; executive vice-president, 
Preston E. Reed. 

In addition, 18 new directors were chosen 
for staggered terms, in accordance with pro- 
visions of the new constitution, which also 
provides for a senior advisory council con- 
sisting of active past presidents and certain 
other members. 

Next year’s convention will be held at 
the Hollywood Beach Hotel, Hollywood, 
Florida, from November 29 to December 2. 
For those who can manage it, there will be 
a post-convention trip to Havana. 


Sd ° ° 


Flashback to Yesteryear 


Making use of a fascinating exhibit of 
famous “‘blood and thunder” dime novels 
is one way the Marshall and Ilsley Bank 
of Milwaukee is utilizing its lobby as a 
drawing card to bring extra traffic into 
the bank. 

The collection of “thrillers of yester- 
year” was loaned to the bank by Charles 
Bragin, secretary of the Dime Novel Club 
of New York, who has some 20,000 editions 


of the Nick Carter novels, the Frank 
Merriwell series, and the Old Sleuth 
weekly. 


This gaudy-covered pulp literature of 
the ’80s is proving a great attraction and 
is stirring many reminiscences. 


¢ ° ° 


The Trend is “Up” 


If any one word could be used to describe 
the general trend of banking today, that 
word would be “up.” 

That single word applies to bank loan 
volume, lending rates, return on _ short- 
term Governments, checking account 
charges, interest rates on savings deposits, 
and operating expenses. Major exceptions 
showing a moderate downward trend in- 
clude deposits and net profits. 

Business loans for Federal Reserve 
member banks have now topped the all- 
time peak reached last spring, totaling 





around $13 billion exclusive of expanding 
mortgage and consumer loans, and the 
rush for bank credit shows no sign of eas- 
ing. High prices, heavy production, expan- 
sion programs, an unfavorable market for 
new security issues, are among the factors 
responsible for the commercial loan boom. 
Preston Delano, Comptroller of the Cur- 
rency, has called on bank supervisors to 
use their influence and persuasive powers 
to prevent undue credit expansion which 
contributes to the inflationary spiral, 
although he would encourage credit ad- 
vances which foster increased production 
of items in insufficient supply. A Wall 
Street Journal survey of bankers at the 
A. B. A. convention disclosed that they 
are tending to become more “choosy” 
about what loans they will make, and some 
have reached the “‘loaned up” stage where 
they are concentrating on meeting the 
needs of regular customers instead of 
aggressively seeking new business. 

Loan rates. The bankers also reported 
that the interest rate on loans is inching 
up slightly, in view of the demand and 
also in line with the firming of Treasury 
short-term rates, but indications are that 
the rise has been held to one-quarter of 
1 per cent or less in most cases. Large 
New York City banks confirmed the trend 
recently by raising the rate from % per 
cent to 1 per cent on dealer loans secured 
by short-term Governments, with a com- 
parable advance in the buying rate for 
bankers acceptances. 

Several of the largest New York City 
banks have also boosted charges on special 
checking accounts, through the addition 
of a monthly maintenance charge of 25 
cents. This is believed to be only a first 
step, and before the end of the year it is 
predicted that required minimum balances 
for regular checking accounts will be raised, 
and some changes in the charges for non- 
free items may be made. 

An “up” trend from the customers’ 
vantage point is the rather spotty tendency 
for savings interest rates to rise. This is 
particularly applicable to savings institu- 
tions. The three savings banks in Buffalo 
recently increased their rate on deposits 
from 1% to 2 per cent, but doubt has been 
expressed in New York City and other 


Display of old-time dime novels at Milwaukee bank 
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STATEMENT OF CONDITION, SEPTEMBER 30, 1947 


RESOURCES 


Cash and Due from Banks. . ... . . « « « $1,193,069,368.82 
U. S. Government Obligations . . . . . . . - 2,138,599,520.72 
State and Municipal Securities . . ..... . 91,85 3,462.40 
Caer SOG se ee a ee es 152,350,694.79 
Loans, Discounts and Bankers’ Acceptances. . . . 1,264,224,713.58 

















Accrued Interest Receivable . . . .....-. 13,780,235.97 
ee a ee ae ee ee ee ee ee 10,222,654.39 
Customers’ Acceptance Liability . . .... . 10,009,200.84 
Stock of Federal Reserve Bank . . ..... . 7,950,000.00 
Banking Houses. . . . -© © © © © © oF © « 31,204,268.45 
Cee es le Ss eo Se ae 4,418,464.02 
$4,917,682,583.98 
LIABILITIES 
Capital Funds: 


Capital Stock . . . .« « « « $111,000,000.00 
Surplus. . . . . . « « « 154,000,000.00 
Undivided Profits. . ... . 5 3,834,539.57 





$ 318,834,539.57 








Dividend Payable November 1,1947 . . . . « 2,960,000.00 
Reserve for Contingencies . . . . . + 2 « « 17,290,964.97 
Reserve for Taxes, Interest, etc.. . . «© «© © «© « 10,203,806.37 
Deposits . 2. « 6 0 & 6% © 0 ole 6s 6 eS eee 
Acceptances Outstanding . . . . $ 15,868,835.12 
Less Amount in Portfolio . . . 4,969,057.42 10,899,777.70 
Liability as Endorser on Acceptances 
and Foreign Bills. . . . . »- © «© © «© « » 4,412,952.93 
Oibet Tees ks ee eR ke ee 11,339,936.39 
$4,917,682,583.98 








United States Government and other securities carried at $287,317,070.00 are pledged to 
secure public and trust deposits and for other purposes as required or permitted by law. 


OF THE CITY OF NEW YORK 
Member Federal Deposit Insurance Corporation 


THE CHASE-NATIONAL BANK 
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large cities that there would be a 
general change soon in the prevailing 
1% per cent rate in those centers. It is 
likely that commercial banks that have 








been paying no interest on time deposits, 
or one-half of 1 per cent, may be inclined 
to provide greater thrift incentive in the 
future through rate adjustments. 

“Back to normal.’’ That banks are 
nearing the completion of their transition 
from war to peacetime operations has been 
pointed out by Elliott V. Bell, Superin- 
tendent of Banks in New York State. As 
indications of this trend he cites the reduc- 
tion of holdings of Government securities 
to less than 50 per cent of total resources 
for the first time since 1942, the decrease 
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On the Bob 


Banks nation-wide select 
us as their Washington 
correspondent because 
they know our facilities 
for accomplishment. If 
you require a fast- 
working, _result-produc- 


ing correspondent in the 





Capital, call on American 
Security. 


American SUNY wr0er commanr 


WASHINGTON, D. C. 
Daniel W. Bell, President 


Member Federal Deposit Insurance Corporation 
Federal Reserve System 

















“Georgia Points With Pride” 


Last year 600 new industrial plants came to Georgia. 
Through June of, this year, 381 additional new in- 
dustries have been established. 


Our roots are in Georgia and in this section. As the 
section develops, so do we and so do our corre- 
spondent banks. 


If you do not already use our services, we cordially 
invite you to join our group. 


NATIONAL 


"f BANK 
[COMPLETE SERVICE ATS OFFKES IN METROPOLITAN AREA OF ATLANTA} 


MEMBER FEDERAL RESERVE SYSTEM 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Workout loan skit enlivens confer- 
ence, Robert Morris Associates 


in Treasury deposits to about 1 per cent of 
total deposits, the continued rise in com- 
mercial. and industrial loans, the further 
liquidation in securities loans, particularly 
on Governments, and the gain of one-third 
in consumer credit outstanding, during the 
six months ended June 30. While Mr. 
Bell’s comments were in regard to the 
banks under his supervision, the same 
trends are applicable nationally. 
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“Creditable’’ Drama 


Drama and humor were injected into the 
fall conference of Robert Morris Associates 
last month at Coronado, California, in the 
form of a skit on workout loans entitled 
“Mr. Borrow Heavy’s Dilemma,” or 
“Don’t Loan Me and Leave Me.” 

The skit had a true-to-life ring, concern- 
ing as it did the financial difficulties of a 
once small-time operator who became a 
big producer of war goods. The post-war 
going became so rough that new manage- 
ment had to take over temporarily, and the 
skit outlined the steps taken to restore 
solvency. 

The above scene shows Borrow Heavy 
(far right) putting up a front before (left 
to right) O. B. Cautious, R. U. Liquid, 
Figger Head and Bookkeeper. Included in 
the cast were T. W. Johnson, vice-presi- 
dent, and E. J. Callister, assistant vice- 
president, Security-First National Bank of 
Los Angeles, and George Clark, advertising 
manager, Farmers & Merchants National 
Bank of Los Angeles. Robert F. Kurrle, 
executive secretary, Los Angeles Chapter, 
American Institute of Banking, was moder- 
ator. 

A feature speaker on the conference pro- 
gram was David O. Selznick, noted pro- 
ducer, who discussed the motion picture 
industry. 

Approximately 280 top bank credit and 
loan executives attended the meeting, 
which saw the induction of the following 
new officers: president, Arthur L. Moler, 
vice-president, The Fifth Third Union 
Trust Co., Cincinnati; first vice-president, 
Walter L. Rehfeld, vice-president, Mer- 
cantile-Commerce Bank & Trust Com- 
pany, St. Louis; second vice-president, 
Milton J. Drake, vice-president, The 
Detroit Bank, Detroit. 
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DANGER 


DISHONESTY 
AHEAD 































mbezzlements by employees are estimated 
to cost America’s financial and business enter- 
prises $2,000,000 each working day. 

Heed the warning sign. Does your institution 
carry sufficient dishonesty protection? 

If there is the slightest doubt in your mind, 
call in your local F&D representative. He will be 
glad to balance your current coverage against 
actual requirements . .. without obligation, of 
course. e 
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\ : BLANKET BONDS; BURGLARY AND OTHER 
a \ NEEDED FORMS OF INSURANCE 
Fipevity EPOSIT COMPANY 
ER 
Baltimore Maryland 
q : WITH WHICH IS AFFILIATED THE AMERICAN BONDING COMPANY OF BALTIMORE 
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Unusual Bank Quarters 


A combination permanent and temporary 
structure is being erected by The National 
City Bank of Cleveland, at Euclid Avenue 
and East 107th Street, to bring banking 
service to that area without undue delay. 
The temporary portion of the building will 
be a one-story Quonset Hut type of 
structure, 40 by 120 feet, which will house 
the banking lobby. The entire east and 
west walls will be a combination of clear 
and frosted glass. The lobby will be 
finished -in an insulated acoustic board 
painted in a pastel shade. The permanent 
portion of the building will contain the 
vault and safe deposit facilities. It is so 
arranged that when the rest of the perma- 














New branch, National City Bank of Cleveland 


Part of the structure is permanent, remainder is temporary 





nent structure is erected at some time in 
the future, there will be no disturbance of 
the normal functioning of the bank during 
construction. 

rs > * 


Christmas Ideas for Banks 


Hundreds of banks across the country 
are putting plans for Christmas into 
action. Many will profit this season from 
programs that have proved outstandingly 
successful during past years. 

The Bank for Savings in the City of 
New York has revived a Christmas event 
which fostered a great deal of community 
good will before the war. A party is given 
by the bank employees for more than 100 
orphans and underprivileged little girls. 
Highlight of the party is the presentation 
of magnificently dressed dolls to the guests. 

Bank and employees share in the pur- 
chase of the dolls, but the secret of the 
affair’s impact is the finery in which the 
dolls are costumed. Each is outfitted by a 
feminine member of the bank staff, who 
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BOND DEPARTMENT 


of this bank is maintained to serve you in 
the purchase and sale of government and 
municipal bonds. 


By reason of our activity and our direct 
wire facilities to our own New York office 
we feel qualified to offer competent advice 
and quick service. 


If you are not receiving our daily quotation 
service we would be pleased to add your 
name. 


The officers and personnel of this depart- 


ment invite your inquiry. 








sometimes works for weeks on her doll’s 
costume. Two weeks before the party the 
dolls are put on display in the bank 
window. 

Other features of the party are refresh- 
ments in the bank’s decorated dining room, 
a clown act, puppet show, music and 
singing. 

+ 


Many banks entertain their patrons 
with Christmas music, but the Citizens 
National Bank in Waukegan, Illinois, pre- 
sents a choral program which claims the 
enthusiasm and participation of the entire 
county. 

During the last days of October invita- 
tions are issued through newspapers asking 
all church choirs and other singing groups 
to take part in the week-before-Christmas 
program at the bank. The invitations are 
accepted with alacrity and the event is 
now one for which outstanding musical 
organizations of the area plan. 

The programs are presented evenings 
between seven and nine o’clock. Usually 
there are four or five units, each scheduled 
for a 15- or 30-minute period. The entire 
production is patterned after a radio broad- 
cast and each group is announced over the 
outside loudspeakers. Thirty or 40 groups 
participate in each season’s program. 

The entire setup is devoid of any com- 
mercial announcements, but the programs 
which are announced in the daily news- 
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CONTINENTAL ILLINOIS 


NATIONAL BANK 
AND [RUST COMPANY 


OF CHICAGO 





Statement of Condition, October 6, 1947 

















RESOURCES 

Coanly emndll: Tite Gets BI oo os osc vans cidedeedcavaesdes $ 550,112,684.98 
United States Government Obligations.................. 1,330,833,601.32 
Other Bonds end Securities... 2... oc ccc veccccnbatscsevess 57,272,339.04 
Loans and TONR.....« oo ose... cdr enateaseoeieeeen 458,929, 977.53 
Stock in Federal Reserve Bank........................... 3,600,000.00 
Customers’ Liability on Acceptances..................... 540, 725.74 
Income Accrued but Not Collected....................... 6, 147,230.72 
Bamhind THO. .... .6s0ccieseikeseas seabed 10,275,000.00 

$2,417,711,559.33 

LIABILITIES 

DOOR... oso o00s ocavéseeeastinedsea meee $2,228,000,089.51 
ADRS GRTIUER... «0.4.0.0 0500 4h ast ate Eee 540,725.74 
Reserve for Taxes, Interest, and Expenses................ 11,672,901.84 
Reserve for CoomiimGemeins coin cs oc ccs cewbdcsksbadassscees 18,107,784.59 
Income Collected but Not Earned........................ 401,544.04 
Rn TIE wo a + «6: 00 sin peineee 5 5a50sn eke 60,000,000.00 
DOIN. 6.6.0 hcnechsencsesFhesviiineleh See eee 60,000,000.00 
UC erG FGI. 6 ncn cca d enw neccescacstdioeees 38,988,513.61 

$2,417,711,559.33 








United States Government obligations and other securities carried at 
$374,285 ,960.46 are pledged to secure public and trust deposits and for 
other purposes as required or permitted by law 


Member Federal Deposit Insurance Corporation 
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Yuletide marionette show at Franklin Square, Long Island 


paper each day indicate that the produc- 
tion is sponsored by the Citizens National 
Bank. 

a 


Children and adults in the surrounding 
territory have come to look forward to the 
Christmas program of The Franklin Square 
National Bank at Franklin Square, New 
York. 

The main event of the bank’s program 
is a professional marionette show which, 
in 1946, entertained more than 4,000 
children at nine performances. A neighbor- 
hood school auditorium was the scene of 
the show. 

Also attending each year’s program as 
special guests are children from a neighbor- 
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ing home for crippled children. The bank 
arranges transportation to and from the 
program for these guests. 

The last performance of the marionette 
show is held in conjunction with a party 
for the business associates and friends of 
the bank officers. 

. 


During the 1946 season the first National 
Bank in San Leandro, California, sponsored 
a community buying campaign. On the 
strength of its success, officers of the bank 
recommend similar programs for banks in 
other small cities. 

The bank initiated its campaign about 
two months before Christmas by running 
a series of advertisements in the news- 





Christmas concerts, with boy and girl choral groups, are sponsored by San Leandro (California) bank 





papers stressing the convenience of Christ- 
mas buying from local merchants and 
featuring the slogan: ““You can buy every- 
thing in San Leandro—It’s easy to shop 
in San Leandro.” The local merchants 
recognized the significance of the theme 
by using it in their advertising also. 

In conjunction with the advertising cam- 
paign during the week before Christmas, 
the bank sponsored choral concerts by two 
groups of specially trained and talented 
children. One group of 15 boys and one 
of 15 girls alternated during daily programs 
and were supplemented by professional 
soloists. A musical director was engaged 
by the bank to rehearse the singers and 
arrange the details of the musical program. 
Loudspeakers carried the music to shoppers 
on the street and to the groups who 
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~ De Your Christmas Shopping 
in San Leandro! 








It's Easy to Shop 
in San Leandro 


ts are clowe by. You spend leet time gout and coming. Al} shops are 
me. And it you drive—yout can find parking spare usally right in 
Do all your buying 9 San Lown 

















Christmas advertising campaign 


Burroughs Clearing House 
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gathered outside the bank during each 
choral presentation. 

According to the bank, which is located 
in a city of 26,000 population, the cost of 
such a program can vary from $500 to 
$1,500. 

. 


At the First Trust & Deposit Company 
in Syracuse, New York, the Christmas 
celebration is for employees and their 
families. Last year’s party entertained 
850. During the course of the evening the 
bank’s main lobby was transformed first 
into a dining salon and then into a ballroom 
complete with floor show. The directors’ 
room became a movie theater. The trust 
officers’ quarters was the setting for a 
professional magic show. ‘The safe deposit 
department served as a check room, the 
mortgage department as a “fish pond,” 
the cloakroom as a pop corn dispensary 
and the customers’ lounge as a nursery for 
very young children. Gifts of real worth 
such as roller skates, sweaters and chemis- 
try sets were given the children. 

During the entire 1946 party a photogra- 
pher snapped candid camera shots of 
guests and a reporter talked with young- 
sters.and grownups, all of which led to 
‘a magazine-size publication which was 
mailed to each of the visiting households 
soon after the party. 

re . . 


‘ 
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Women Bankers Set Goal 

“Better Banking Service to Our Com- 
munities” was the goal set for delegates at 
the 25th annual convention’ of the Associ- 
ation of Bank: Women, held recently in 
Atlantic City under the directorship of the 
general convention chairman, Mrs. N. B. 
Staub, assistant secretary and assistant 
trust. officer of the Morristown (New 
Jersey) Trust Company. 
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Illustrated magazine mailed to staff members after the celebration 


Syracuse bank-has big family party at Christmas 
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STOKES 
Aluminum Coin Trays 


Immediate Delivery 








The All-Purpose Aluminum 
Coin Trays accommodate both 
loose and wrapped coin. 


Made in the following sizes: 


$5.00 Pennies 

$20.00 Nickels 

$50.00 Dimes 

$60.00 Dimes 

$100.00 Quarters 

$100.00 Halves 
The Auxiliary Service tray 
shown above is designed for 


carrying several coin trays to 
and from vault and for counter 


use. 











Aluminum trays fer wrapped 
coin only are made in the fol- 
lowing sizes: 

$5.00 Pennies 

$10.00 Pennies 

$20.00 Nickels 

$40.00 Nickels 

$50.00 Dimes 

$100.00 Dimes 

$100.00 Quarters 

$100.00 Halves 
Ask for catalogue of the Stokes 


coin handling and storage sys- 
tem. Samples sent on request. 


ADDRESS : 


Quality Products Company 


1513 Cliffwood Place, 
CHARLOTTE 3, N. C. 
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R. LAMBERT 


W. A. RILEY: 


H. M. RANSOM H. M. WALKER 


New officers, the Association of Bank Women 


Highlights of the convention were the 


| election of officers and the presentation of 





the Jean Arnet Reid Award to a woman 
graduate of the American Institute of 
Banking, Miss M. N. Whitby, teller- 
bookkeeper of the National Bank of Oly- 
phant, Pennsylvania, who received an 
embossed scroll and $100. 

The unanimous choice for president of 
the Association was Miss Willa A» Riley, 
assistant vice-president of the Florida 
National Bank of Jacksonville, Florida, 
who had just completed an outstanding 
year as the Association president. Other 
officers elected were vice-president, Miss 
Ruth Ford, vice-president of the Citizens 
National Bank of Lubbock, Texas; corre- 
sponding secretary, Miss Hester M. Walker, 
Trust Company of Georgia in Atlanta; 
recording secretary, Miss Helen M. Ran- 
som, manager of the women’s department 
at the Barnett National Bank in Jackson- 
ville, Florida; and treasurer, Miss Rebecca 
Lambert, auditor of the Upper Avenue 
National Bank of Chicago, Illinois. 
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A Real Open House 


It didn’t take long for the Queen Anne 
branch of the National Bank of Commerce 
of Seattle to outgrow its quarters. Re- 
cently the branch held an open house and 


the occasion was a double. celebration, 
marking the second anniversary of the 
establishment of the branch and comple- 
tion of a 50 per cent expansion in space. 

It wasn’t any ordinary open house, 
either. In fact, the occasion attracted 
national publicity through press service 
and radio network releases, on the strength 
of the bank giving away samples of its 
merchandise. 

Each visitor was given a_ rosebud, 
punch, cookies, and a red copper penny 
for good luck. Community civic and serv- 
ice clubs joined the party, and one group 
cut a recording for a souvenir. 

Ten thousand shiny pennies formed a 
carpet of copper in the center window. 
Two tall candles flanked a huge birthday 
cake in the middle of the pennies, in front 
of a large “blow-up” of the invitation sent 
to customers. Employees ate the cake at a 
dinner that evening, but the penny dis- 
play remained, with a “thank you” card 
from the branch manager, and a display of 
photos taken during the party. 


« « « 


Brooklyn Innovation 


The South Brooklyn Savings and Loan 
Association, Brooklyn, New York, has 
something new and different for this type 
of institution—a foreign department. 


Seattle branch open house attracts nationwide publicity 








YOU ARE CORDIALLY INVITED Co join us in an open house on Thursday, 
September 4, to observe the second anniversary of the opening of your 
Queen Anne Branch of the National Bank of Commercevof Seattle, and 
the completion of a 50 per cent expansion of this banking’ office at 
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According to Andrew S. Roscoe, presi- 
dent of the association, there was a per- 
sistent demand on the part of patrons for 
such service. 

As a result the institution sent some of 
its employees to Manufacturers Trust 
Company in New York City for training, 
and today the South Brooklyn association 
is geared to handle foreign remittances, 
cable transfers and drafts drawn on banks 
throughout the world. 

Customers have openly expressed their 
appreciation of this convenience. 


¢ ¢ o 


Viewpoint on Savings 


Testimony that the savings account is 
regaining its old prestige among the nation’s 
banks was given by Roy R. Marquardt, 
vice-president in charge of the savings 
department at the First National Bank of 
Chicago, whose views were cited in an 
article by Herman G. Seely which appeared 
recently in the Chicago Daily News. 

The reason assigned by Mr. Marquardt 
for the new popularity of time funds.is the 
fact that bankers are beginning to realize 
that a goodly savings total means addi- 
tional loanable funds, an important con- 
sideration with business and other loans 
rising each week to new records. 

Even in prior years, when thrift deposits 
were often regarded as somewhat of a 
nuisance and unprofitable, the First Na- 
tional Bank of Chicago was a consistent 
believer in savings accounts and promoted 
them consistently. 

It now has 351,896 savings depositors 
whose deposits total $364,454,906, and 
this is said to be the biggest aggregation of 
savings accounts ever assembled under one 
commercial banking roof. An analysis 
this year showed that 219,347 of the 
accounts had deposits of less than $500. 
An interest rate of 114% per cent is paid on 
savings funds, and the department is on a 
profitable basis. 

Mr. Marquardt attributes the bank’s 
success in attracting savings to steady pro- 
motion, adequate facilities to prevent long 
customer lines, and a special effort to make 
every depositor feel welcome. 


¢ ° 


Bank: Fraud Prevention 
Explained 


Bank Frauds—Their Detection and Pre- 
vention is the title of a new book for banks 
by Lester A. Pratt, well-known consultant 
to government officials, bonding companies 
and banks. 

The author explains that there have 
been few new methods of defrauding banks 
discovered during the last 100 years, and 
analyzes the 210 known ways of defrauding 
a bank. The analyses are made by report- 
ing actual cases of fraud by officers, em- 
ployees and customers of the different 
departments of both large and small 
banks, and explaining how each case might 
have been prevented. 

“It is appalling to note,’ the author 
says in his introductory comments, “That 
in the four-year period, 1933-1937, banks 
with deposits under $5,000,000 reported 
more than 500 defalcations. Of the 10 
national bank failures in the four-year 
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FIRST-HAND INFORMATION 


Through our affiliation with other Marine 


Midland banks, we keep in close touch 


with local people and local business in 46 


important Empire State communities. This 


knowledge of New York State business 


and industry is available to our corre- 


spondents and their customers. 


Member of Federal Deposit Insurance 


MARINE TRUST COMPANY 


Buffalo 's Oldest and Largest Commercial Bank 


Corporation 
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INFORMED ACTION IS THE KEY TO SUCCESSFUL INVESTING 





“Varied purposes, inherent strength 


REPRESENTATIVE 
OFFERINGS: 

Akron City School District, Ohio 
2% Bonds 


Boston Metropolitan District, Mass. 
144% Transit Bonds 


Fresno, Calif., Municipal Improvement 
136% Bonds 


State of Michigan 
14% & 136% Veterans’ Bonds 


New York City, Water Supply 

3% Bonds 

Omaha Public Power District, Neb. 
136%-4% Electric Revenue Bonds 


The Sanitary District of Chicago, Ill. 
1%% Bonds 





In common practice, the term “MUNICIPAL BONDS” 
includes the tax-secured and revenue obligations of 
the several states, counties, cities, towns, villages and 
special tax districts. Thus, MUNICIPAL BONDS finance 
such installations as water and sewage projects, schools, 
streets and highways, bridges, public buildings, parks, 
airports and community light and power plants. 

While the purposes of MUNICIPAL BONDS are many 
and varied, the inherent strength of these securities is 
relatively constant, sustained by their tax-secured or 
revenue-payment features, strong legal safeguards and 
‘the good faith of the borrower. Experienced judgment 
in appraising these factors is exercised by Halsey, 
Stuart & Co. Inc. in purchasing MUNICIPAL BONDS 
for reoffering to its customers. 


Write without obligation for our latest offering list. 


HALSEY. STUART & CO. INc. 


123 SCUTH LA SALLE STREET, CHICAGO 90 


WA TREET NEW YORK THER PRIN PA 
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period . . . six were because of defalcations.”’ 

The book is published by The Ronald 
Press Company, 15 East 26th Street, New 
York City. $4. 
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History of Public Finance 


Said to be the only work of its kind is 
the 608-page volume, “Concerning U. S. 
Government Securities,” written by C. F. 
Childs, president of C. F. Childs and 
Company. Privately published, the book 
is available at $5 a copy from the con- 
cern’s headquarters at 141 W: Jackson 
Blvd., Chicago 4. 

Readers will find it a compact history 


of U. S. Government financing from earliest 
colonial days. It simplifies for reference 
the major factors in each year which 
affected the Treasury’s program. Included 
are official reports, statistics and charts, 
records of market prices and yields, state- 
ments of Treasury policies, and particular 
comment on fiscal problems of recent years. 
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Worthy Foundations 


High school graduates in Dallas County, 
Texas, who want to go to college but lack 
necessary funds now have the way opened 
to them through the support of the First 
National Bank in Dallas and the newly 
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MEASURING NJew England 


Whatever your banking problem may 
be, you’ll find the Shawmut Bank’s 
ability to gauge business conditions in 
this section a valuable aid in producing 
prompt results, however difficult or 
unusual the task. 


«<Outstanding Strength” for 111 Years 
The National 
Shawmut Bank 


40 Water Street, Boston 
Member Federal Deposit Insurance Corporation 


Capirat $10,000,000 SurpLus $20,000,000 
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Limited 


Sixty-two branches in Argentina, Brazil, Chile, 
Colombia, Ecuador, El Salvador, Guatemala, Nica- 
ragua, Paraguay, Peru, Uruguay and Venezuela are 
maintained by this bank, thus providing experi- 
enced and direct banking with those countries. 
The bank also has 9 branches in England, France, 


HEAD OFFICE: London, England 


New York Agency: 34 Wall Street 
be OVER EIGHTY YEARS IN SOUTH AMERICA 


at Padre a MaS af raf aS ase snsPrs I sr a ™ 











_ 
i.) 





formed ‘“‘McGhee Foundation.” The founda- 
tion, set up by George C. McGhee, Dallas 
oil man, will underwrite loans from: the 
First National Bank to the extent of 
hundreds of thousands of dollars for de- 
serving college aspirants. 

In announcing the bank’s part in. the 
college loan program, H. Y. Scurlock, vice- 
president of the bank who will direct the 
activity, said, “Upon: the approval of the 
McGhee Foundation our bank will grant 
loans at interest rates barely sufficient to 
cover administering expenses, and repay-: 
ment of the loans will begin with nominal 
installments four months after the students 
have completed their education and ob- 
tained employment.” 

Mr. McGhee said of the bank, “It is 
obvious that the program is not profitable 
from a banking standpoint and is only 
being administered as a public service.” 

The foundation is the second step taken 
by Mr. McGhee to help ambitious and 
capable young men of Dallas County. His 
first, begun a year ago, was to develop the 
“Dallas Community Guidance Service.” 
Designed to make a practical approach-to 
vocational and educational needs of high 
school boys, the service is carried on 


through the co-operation of a group of 
Dallas business and professional men. At 
present, 700 boys have received counsel, 
718 Dallas businessmen have offered their 
services, and three service clubs, the Dallas 





Vice-president H. Y. Scurlock con-. 
gratulates first recipient of 
scholarship loan 


Rotary Club and two Kiwanis Clubs have 
pledged their full co-operation. 
+ 

The organization of another noteworthy 
philanthropic foundation has been an- 
nounced by Owen L. ‘Coon, chairman of 
the board of the Chicago Terminal Na- 
tional Bank. The foundation will bear his 
name and will be devoted mainly to reli- 
gious projects. 

The funds for the various projects will 
be derived from profits of entire businesses 
acquired for the purpose rather than from 
an open market portfolio. 

In addition to the Coon family and the 
foundation’s directorate, a group of experts 
is being formed which will include out- 
standing advertising men, publishers, edi- 
tors, social workers and educators. 
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Ves PoP, the famous Traveling Radio Show, 
is the national program which now will sell 
American Express Travelers Cheques for you 
—the biggest national promotion for Travelers 


Cheques anytime— anywhere! 


Get your full share of the new American 
Express Travelers Cheque business that this 


highly popular program is sure to develop. 


Let clients know, through your own local 
promotional tie-in, that you sell and recom- 
mend American Express Travelers Cheques... 
for they will be wanting to buy and ready to 
buy American Express Travelers Cheques—the 
“most widely known, most readily accepted” 


of all travel funds. 
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VOX POP 


AMERICAN EXPRESS 



















Travelers Cheques 


on the Air with 


the Show that Travels 
AMERICA 


with 
Parks Johnson and Warren Hull! 
COAST-to-COAST NETWORK 








Consult y 
for local thee, Your paper 


Beginning October } 


For effective promotion material 
—newspaper mats, counter cards, 
blotters, literature—write W.H. 
Stetser, Vice President, American 
Express Company, 65 Broadway, 
New York 6, N. Y. 


AY) || Your Customers 


RICAN Express 


¢ heques 
known—most 


readily a€cepted © 
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The First National Bank 
of Chicago 


Statement of Condition October 6, 1947 


ASSETS 


Cash and Due from Banks, . : ; ‘ i -$ 455,018,725.20 
United States Obligations—Direct and fully Guaranteed, 

Unpledged, ‘ , ‘ - $653,618,821.73 

Pledgéd—To Secure Public Deposits and 

Deposits Subject to Federal Court Order, 91,122,500.00 

To Secure Trust Deposits, . ‘ 55,191,413.16 

Under Trust Act of Illinois, . ‘ 527,600.00 800,460,334.89 
Other Bonds and Securities, x ; - 111,411,818.06 
Loans and Discounts, ‘ : - 749,813,260.14 
Real Estate (Bank Building), 4 , , 2,830,401.30 
Federal Reserve Bank Stock, . 2 3,750,000.00 








Customers’ Liability Account of Acceptances, . ‘ 2,201 ,356.26 
Interest Earned, not Collected, . P ‘ : : 5,543,989.02 
Other Assets, , R 5 : : . 659,117.12 

$2,131,689,001.99 


LIABILITIES 


Capital Stock, . . . «. «. «© «~~ .$ 60,000,000.00 

















Surplus, ° ‘ é ‘ ‘ é ‘ 65,000,000.00 

Other Undivided Profits, ‘ ‘ ‘ ‘ " ‘ 6,913 ,970.39 

Discount Collected, but not Earned, . , ‘ ‘ 1,085,851.44 

Reserve for Taxes, etc., : : ‘ ; : ; 8,653,963.71 

Liability Account of Acceptances, ‘ 2,522,549.32 

Time Deposits, . ‘ ‘ . $ 368 572, 999. 99 

Demand Deposits, ‘ , - 1,477,309,424.37 

Deposits of Public Funds, . : 141,629,132.19 1,987,511,556.55 

Liabilities other than those above stated, . : : 1,110.58 
$2,131,689,001.99 

__——— — 
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Winthrop W. Aldrich proposed a United States corporation for aid to Europe 


A BROAD-GAUGED A. B. A. CONVENTION 





For BEYTER BANKING 


Association authorities appraise new developments, new 
trends, from country banking to world-wide economics 


President’s Report 


Cc. W. BAILEY, 
President, American Bankers Association, 


and President, First National Bank, 
Clarksville, Tennessee 

In our business of banking, we have 
applied the American custom of co- 
operating by our participation in 
activities of the American Bankers 
Association, the state bankers associ- 
ations, and local banking groups. 

War veterans returning to their local 


communities have needed financial, 
Today approxi- « 


aid and guidance. 
mately 1,000,000 veterans have bor- 
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By 
THE EDITORS 


rowed almost $5,000,000,000 for home 
buying and business purposes from 
banks and other lenders. 

In the years ahead, the public’ atti- 
tude toward banks may be’ deter- 
mined by the soundness of our oper- 
ations in the installment credit field. 
Today we are the largest lenders in 
this field, with more than 12,000 banks 


located in every section of the country 


holding approximately $21 billion of 


the $5 billion 
outstanding. 
Through our Small Business Credit 
Commission, we studied the extension 
of credit to small business, and made 
known our findings to our member 
banks. Their co-operation is illus- 
trated by a report of the Federal 
Reserve System which shows that 
toward the end of last year Federal 
Reserve member banks had outstand- 
ing 514,300 loans to small business. 
The aggregate of this credit was $2,- 
888,000,000, and the average size of 
loan was $5,600, but almost three- 


in consumer credit 
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drawn to him. Our business is in good 
hands. 

I wish to remind you that your 
membership in this association is the 
best investment of your bank. Its 
value grows from your personal con- 
tributions to it, in terms of the right 
direction of banking as a business. The 
more thought, work and co-operation 
each of you put into it, the greater its 
value becomes. This cannot be meas- 
ured in dollars, for the same reason 
that no amount of dollars ever made 
a good soldier, a good teacher, or a 
good workman. 


Treasury Policy 


A. LEE M. WIGGINS, 
. Undersecretary of the Treasury 
Highlight for bankers interested in farm development was Today our major economic problem 
this agricultural breakfast at home is to make sure the dollar size 
of the economy does not further outrun 
its physical size. 

The policy of debt management has 
been specifically directed toward a 
reduction in money.supply through the 
liquidation of bank-held Government 
debt. There have been three phases 
of debt management since the begin- 
ning of the war. The first was the 
period in which vast sums were raised 
through the issuance of new securities 
to provide funds for*war purposes. 

The second phaSe began with the 
end of the Victory Drive, which re- 
sulted in large Treasury balances in 
the banks. These balances were used 
largely to retire bank-held Govern- 











Left to right: Messrs. Chaney, Evans, Wallace, Alfriend and Kleitz ment debt. We are now in the third 
phase, in which Government balances 

The trust panel pointed to business-stimulating contacts are kept at peacetime operating level, 
of trust departments and, with the achievement of a bal- 


anced budget, there is no need for 
additional funds. 
fourths of them were for less than edge of the reasons why this is rec- Bankers have been fully co-operative 
$5,000. ognized as the outstanding trade with Government in debt management 
Just as important to the future of association of the country. It could programs. We must not let up in our 
our nation as the building of financial not be otherwise with Hal Stonier’s efforts to distribute more of the debt 
reserves by business firms and indi- leadership and the able staff he has’ into the hands of the public. 
viduals is a reserve of fertility of our soil. 
The continued advance in farm land 
prices, in most cases, was in the states 
where the increase in values during 
these war years just past had been 
comparatively moderate. However, 
we are urging bankers everywhere to 
watch their local situations carefully 
because we know that the true value 
of farm land depends upon the income 
it produces over a long period of years, 
and that debts contracted during a 
period of high prices are hard to pay 
when price levels decline. 


These speakers discussed such subjects as fiscal policy, the banking out@ook, 


DR. MARCUS NADLER JOSEPH S. LAWRENCE BEARDSLEY RUML 


* 


The New President 


JOSEPH M: DODGE, 


President, The Detroit Bank, Detroit, 
Michigan 


Close contact with your official 
organization has led me to a full knowl- 


' 
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CHESTER C. DAVIS 


Comptroller’s Remarks 


PRESTON DELANO, 
Comptroller of the Currency 


This nation of ours is one of the very 
few that stands erect and strong after 
the most devastating of all wars. Its 
very strength has imposed very heavy 
burdens on it, and the share of the 
banking system in those burdens will 
be difficult and exacting. 

I am very much of the opinion that 
in order to discharge properly the 
system’s share of what we must con- 
tribute towards resuscitation of this 
world, it must remain strong, and make 
no mistake, gentlemen; it is strong 
today. But it must remain strong, 
and for that reason, we are asking you, 
as your assets mount, to re-examine 
your capitalization factors, and we are 
asking you to use your great powers 
over the control of credit, so that this 


H. EARL COOK 


= 
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ARTHUR A. HOOD 


A. L. M. WIGGINS 





These leaders spoke on treasury policy, credit controls and agricultural credit 


credit may flow into ‘constructive 
rather than destructive channels. 
a 


Program for Europe 


WINTHROP W. ALDRICH, 


Chairman of the Board, The Chase Na- 
tional Bank 


It is my judgment that our security 
as a nation depends in large meas- 
ure upon the prompt and successful 
economic reconstruction of Western 
Europe. 

For many decades Western Europe 
has been one of the principal work- 
shops of the world, importing raw 
materials and exporting finished prod- 
ucts, and even today it is producing a 
large quantity of goods. Western 
Europe, in spite of being cut off at 
present from Eastern Europe, is not 


, “finished.” It is the largest concentra- 


tion of skill and ability outside the 
United States and, with our help, can 


oulfook, bank earnings, the FDIC, personnel and home building 


ROBERT D. MATHIAS 





PRESTON DELANO 


again become a large producer of both 
consumer and capital goods. 

Although total industrial production 
in the United Kingdom is probably 
somewhat lower than in the pre-war 
period, nevertheless substantial prog- 


_ress has been made there also since 


the end of the war. 

You will recall that it was for the 
purpose of co-ordinating the foreign 
loan policies of the United States and 
of relating these policies to those of 
the Fund and the Bank, that the 
National Advisory Council on Inter- 
national Monetary and Financial Prob- 
lems was established by the Bretton 
Woods Agreements Act. 

I believe that the time has now come 
to carry the idea embodied in the 
establishment of the National Advi- 
sory Council a step further, particu- 
larly with respect to additional aid to 
Western Europe, by establishing a 
Government corporation to be known, 
perhaps, as the United States Corpo- 
ration for European Reconstruction. 
The purpose of such a Corporation 
would be that of extending and super- 
vising the additional aid extended to 
Western European nations; in short, 
it would be the agency through which 
we should carry out Secretary Mar- 
shall’s proposals. 

+ 


What’s Ahead? 


DR. MARCUS NADLER, 
Professor of Finance, New York University 
While the number of new business 
concerns has increased sharply in 
recent years, there has also been a 
strong movement toward mergers and 
consolidations of small and medium- 
sized concerns. Costs of production 
See FOR BETTER BANKING—Page 57 
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ia @ A bank receipe for making friends 


and helping the home town 


Fartieypation in 
COMMUNITY ARFAIRS 


UT Southern California-way 

officers and other members of 

the staff of the Security-First 
National Bank of Los Angeles believe 
in the doctrine that a business, espe- 
cially a bank, should actively partici- 
pate in community affairs. 

The bank believes in this principle 
for two simple reasons: (1) It owes it 
to the community, and (2) it is a sure 
way to make friends. 

The bank’s officers have found that 
friends are the backbone of a business. 
And business, they know, goes where 
it is wanted and. stays where it is 
appreciated. 

The bank participates in community 
affairs in the 60 or more communities 
it serves with its 124 offices and 
branches in three different ways: 

(1) A Speaker’s Bureau is main- 
tained at Head Office as a clearing 


By 
CLARENCE BRAXDALE 


Manager, News Bureau, Security-First 
National Bank of Los Angeles, 
Los Angeles, California 


house for speakers on subjects of inter- 
est to luncheon clubs, P. T. A. meet- 
ings, conventions and the like. Many 
officers accept speaking assignments 
arranged through the Bureau. 

(2) In all communities the bank 
maintains memberships in civic groups, 
service clubs and business organiza- 
tions for staff members. More than 
400 memberships are held in these 
bodies at branches of the bank and 
134 more at the Head Office. The cost 
of dues is paid by the bank 

(3) Branches of the bank make a 
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Examples of how Security-First branches identify themselves with local civic projects 


special effort to identify themselves 
with all worthy civic projects. Mem- 
bers‘ of the bank staff work on Red 
Cross and Community Chest drives. 
The bank and its staff lend support to 
worthy community projects, such as 
rodeos, fiestas, celebrations honoring 
a city’s founding and other events for 
the betterment and advancement of a 
community. 

For an example of how many Se- 
curity-First National men and women 
share in community life take the case 
of William A. Leutz, recently elected 
assistant manager of the San Luis 
Obispo Branch, situated on the Pacific 
coast between Los Angeles and San 
Francisco. The bank’s house organ, 
the Security-First National News, in 
writing up his election story, observed: 

“Bill has been active in numerous 
civic and social groups in his home 
community, being president of the 
San Luis Obispo Exchange Club, 
treasurer of the local Red Cross, 
Community Chest and the Teen-Age 
Club Advisory Board, as well as 
secretary of the Masonic Dinner Club 
and chairman of the audit board of the 
Masonic Lodge.” 

Community projects are being re- 
vived in many parts of Southern Cali- 


fornia since the return to peace, and 


several branches recently participated 
in these events. The results were very 
gratifying from a public relations 
point of view. 

The branches at Brawley and El 
Centro in Imperial Valley, which 
extends to the Mexican border, were 
ring leaders in the Imperial Valley 
Roundup. El Centro’s manager, Vice- 
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president O. L. Bane, is director and 
founder of the Roundup’s three-day 
rodeo, and Brawley’s manager, Carl 
A. Jacobson, is chairman of a com- 
mittee. 


BASING his views on experience in 

Oklahoma banking, as well as Im- 
perial Valley, Mr. Bane believes that 
“people in any community look to 
their banks for leadership . . . these 
opportunities present a splendid me- 
dium for advertising and creation of 
good will.” He also revealed: 

“We have so identified our bank 
with the Roundup that, almost with- 
out exception, every livestock operator 
coming into Imperial Valley is re- 
ferred to us by anyone they contact. 
The officers of our branch have become 


known to practically every _ man, 
woman and child in the Valley from 
‘the publicity given the Roundup.” 
For a week prior to the rodeo the 
staffs of both branches dress resplend- 


ently in Western regalia, and the 
banking quarters take on frontier day 
appearances. 

The El Centro staff also shares in 
community affairs by working with 
the 4-H Club and the Future Farmer 
Groups. Recently the staff helped the 
young folks to promote a very success- 
ful livestock sale. As a result, the 
bank received scores of expressions of 


appreciation from the boys and girls, 


as well as from their parents. 
Monrovia Branch, situated 15 miles 
east of Los Angeles, practically became 
See COMMUNITY AFFAIRS—Page 64 
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A plan that provides centralized control. 


uniformity of records, and information 


for departmental cost records 





An Kificient Routine 


for SUPPLAES CONTROL 


ANY banks have found it diffi- . 

cult to control bank expenses 

when their various officers or 
department heads are free to incur 
expense without restriction or other 
approval, and are also permitted to 
effect payment thereof .when the use 
of expense checks is uncontrolled. The 
procedure for handling the miscellane- 
ous expenses of the bank as discussed 
in detail herein provides an efficient 
routine as well as an effective audit 
control. 

Under this plan the executive offi- 
cers, the auditor, and the purchasing 
agent have an opportunity to review 
the expenses which have been incurred 
and also learn of any contemplated 
new expense. It serves to avoid dupli- 
cation and ill-advised expenditures. 


The article covers in detail the procedure used in conjunction with these for 
Purchase order is four-part carbon set 
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THE FIRST aes BANK OF MADISON 


By 
0. B. LOVELL 


Comptroller, The First National Bank 
of Madison, 
Madison, Wisconsin 


A centralized control of the issuance 
of expense checks is provided, thus 
insuring uniformity of record, filing, 
and proper keying of information for 
the purpose of keeping departmental 
cost records. 

The procedure and forms referred to 
herein are discussed in the following 
order: 

1. Purchase Order 

2. Stock Room Control Record 

3. Checking the Invoices 


Weekly Schedule of Invoices 
Executive Committee Approval 
Expense Checks 

Filing the Voucher Copies 
Numerical Audit Control 
Purchase Order. The purchase 
order is a four-part carbon set which 
affords great convenience in ordering 
and in accounting for supplies received. 
The very small bank may prefer to 
omit the printed purchase order and { 
use instead a letter, and thus provide 
letter copies which can be filed for 
follow-up purposes, checking of sup- 
plies, etc. The use of the printed and 
numbered set can usually be justified, 
however, since it requires only fill-in 

with typewriter, insures uniformity of 
description, and is already assembled 

with carbon. Its different colored 
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copies are of convenient size for han- 
dling and filing. The several parts of 
this set are as follows: 

(1) The purchase order copy (origi- 
nal —white) is addressed to the firm or 
individual supplying the merchandise 
or services required. The description 
shows the quantity, the kind and size 
of material desired, and instructions 
regarding delivery, etc. 

(2) The second copy (buff) is filed 
alphabetically by firm name for con- 
venience in checking invoices when 
received. 

(3) The third copy (pink) is sent 
immediately to the stock room clerk 
for his use in checking the supplies 
when received. He notes any excep- 
tions in the shipment on this copy and 
returns it to the purchasing agent, who 
attaches the same to his own file copy 
and holds it until the invoice is 
received. 

(4) The fourth copy of the order 


(canary) is filed ahead according to the 
anticipated delivery date to serve as 
a follow-up on outstanding orders. 

Should the invoice be received in 
advance of the merchandise, it is filed 
with the office copy of the purchase 
order, pending receipt of the stock 
room copy indicating that the goods 
have been received. The purchase 
order set described above is typed. 
The order copy is designed for sending 
in a window envelope. 


Tas system provides a safe and 
orderly procedure for purchasing 
supplies since the requirements are 
carefully audited and controlled at the 
inception of the order. A standard 
form order is provided with the least 
effort and expense; a means of follow- 
up on outstanding orders is afforded, 
thus sparing the bank inconvenience 
and disappointment due to unfilled 
orders; and a convenient means of 
checking invoices is also furnished. 

2. Stock Room Control Record. Sta- 
tionery and office supplies are de- 
livered directly to the stock room 
when received. This room should, if 
possible, be established on the same 
floor and adjacent to the accounting 
departments in order to minimize the 
time required to fill requisitions. The 
shelving is numbered, and the various 
sections are designated by letter. This 
makes it possible to establish a definite 
location for each form or item of sup- 
plies. The desired item may |e readily 
found by reference to a numerical 
index according to the form number 
or to an alphabetical index according 
to the name, either of which will show 
the filing location. 

A perpetual inventory card is pro- 
vided for each item on the stock room 
shelves. Each new purchase is added 
to the remaining balance figures, 
expressed in quantity and cost, respec- 
tively. In other words, the record 
carries a perpetual inventory of the 
quantity of items on hand as well as 
the present total investment in the 
particular item of stationery or sup- 
plies. 

Each day the stock room attendant 
posts the inventory card, using as post- 
ing media the departmental requisi- 
tions which have been filled. These, 
of course, operate as withdrawals and 
serve to reduce the respective balances 
of quantity and cost. The paid in- 
voices are also posted, and added to 
the control balances (quantity and 
amount). The inventory card carries 
the unit price, which is essential in 
allocating the cost of the supplies con- 
sumed by the several departments, 
and is also of value in making price 
comparisons upon reordering... The 
source of supply is also shown on this 
record. The perpetual inventory cards 
are typed at the top, showing Form 

See SUPPLIES CONTROL—Page 64 
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A look at current G. I. loan problems, such as 


100% mortgages, with heipful suggestions 
from a highly qualified source — 


Developing a Sound 
GL LENDING PROGRAM 


GOOD place to check in on the 

G. I. lending program and to ask 

questions about some of its prob- 
lems is the Veterans Administration 
Center, Des Moines, Iowa. 

There is, of course, a reason for 
picking Des Moines. It is the fact that 
the Loan Guaranty Officer for Iowa 
located there, Walter T. Robinson, is 
also a banker. He is well known 
throughout the Middle West, and be- 
yond, for his deep interest in the 
veterans’ program and for his desire 
to do his part in making it completely 
successful. 

His interest in servicemen came from 
his participation in World War I and 
from his work in selective service in 
World War II. Having played a 
prominent part in the induction of 
young men into the country’s service, 
he felt that he wanted to help those 


An Interview with 
WALTER T. ROBINSON 


Loan Guaranty Officer, Veterans 
Administration Center, Des 
Moines 9, Iowa 


young men upon their return to civilian 
life. He has been doing that since the 
Des Moines Center was established. 
In line with his duties, he has also 
delivered talks to many lending groups 
and has written many articles on 
the G. I. program for Northwestern 
Banker, Banker’s Monthly and other 
publications. 

Walter Robinson, Loan Guaranty 
Officer, has been an Iowa banker for 
many years. He has served as mem- 
ber of the Executive Council of the 
American Bankers Association and is 


In his dual capacity as banker and V. A. official, Mr. 


Mr. Robinson (far left) and members of his V. A. staff 














now a member of the important Com- 
mittee on Service to War Veterans. 
He has served as vice-president of the 
Iowa Bankers Association and also as 
a commander of three Iowa posts of 
the American Legion. 

The trip to Des Moines was made 
to obtain information about the Iowa 
program, to ask about the effects of 
inflation on the work there, about the 
elimination of the RFC’s secondary 
market, and the particularly difficult 
question about the matter of 100 per 
cent mortgage loans to veterans. 

Walter Robinson explains that the 
program has now been in operation at 
the Des Moines Center since May, 
1945. During this period, up to 
October 1 of this year, some 21,172 
loans have been approved in Iowa 
totaling $92,500,000. 

Of this number, 16,114 were mort- 


Robinson has a broad perspective of the 


View of the Veterans Administration 
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Banking group attending one of the Wednesday sessions 


Each week, Mr. Robinson holds an instruction class on G. I. loans 


gage loans totaling $75,735,000; 2,689 
were farm loans amounting to $9,328,- 
000; and 2,369 were business loans 
amounting to $7,437,000. Since Iowa 
has a total of 243,000 eligible veterans, 
this means that approximately 8% per 
cent had obtained loans up to Octo- 
ber 1. 

Of the total loans, 52 per cent were 
made by banks, 38 per cent by savings 
and loan associations, 8 per cent by 
mortgage companies, and 2 per cent 
by insurance companies. 

By way of completing the statistics, 
Mr. Robinson points out that 4.6 per 
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cent of the loans have already been 
paid in full, and 13 claims have been 
paid for a total of $11,567. Of the 
claims, none were for home loans, one 
was for a farm loan, and 12 were for 
business loans. 

One of the problems has been in 
assisting the various lending agencies 
to an understanding of the regulations 
of the program. At the outset, a series 
of meetings was held throughout the 
state with the different groups. Secre- 
tary Frank Warner and the officers of 
the Iowa Bankers Association were 
very helpful in developing the pro- 


G. I. program plus practical experience in the details 


Center, Des Moines, which has approved 21,172 G. I. loans 


gram with banks. The Iowa Savings 
and Loan League, through its officers 
and directors, extended its full co- 
operation and the Iowa Mortgage 
Bankers Association likewise gave 
unstinted assistance. 

Beyond that, Mr. Robinson’s office 
adopted a program early in September 
this year of inviting all lenders to 
meetings for instruction every Wednes- 
day. These have been well attended, 
both by new lenders and by lenders 
already engaged actively in making 
loans who come to obtain clarification 
on procedure. Opportunity is given 
at these meetings to ask questions and 
to work on specific loan applications. 

Mr. Robinson points out that the 
program is not complicated and that 
it is the function and desire of all loan 
guaranty offices throughout the coun- 
try to assist lending agencies in serving 
veterans. 

‘The success of the program in Iowa, 
Mr. Robinson feels, is attested by the 
fact that of the 658 banks in the state 
557 have completed loans. This in- 
cludes the nationally-known Iowa-Des 
Moines National Bank and Trust 
Company, and such other well-known 
institutions as the Central National 
Bank and Trust Company, the Valley 
Bank and Trust Company and Bankers 
Trust Company, all of Des Moines, 
the Davenport Bank and Trust Com- 
pany and the First Trust-and Savings 
Bank, of Davenport, the First Na- 
tional Bank, and the Woodbury County 
Savings Bank, Sioux City, the State 
Central Savings Bank, Keokuk, and 
many other outstanding institutions. 

There are banks in small towns, 
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STATEMENT BY APPRAISER ON COMPLETION 
OF NEW CONSTRUCTION 


Attach photo of 
completed construction 





To 





I. On 


Completed new construction Alterations Improvements 
Veteran's Name Loan Number 
(Lender) 


(Address) 


The undersigned Approved Appraiser certifies that: 


I examined the preperty 





located at 





Section III. 


Il. After checking the property with blue prints and specifications I 
found the projected construction, alterations or improvements to 
have been fully completed in a good and workmenlike manner and in 
substantial compliance therewith except as to items listed under 

(If no exceptions, state “none” under Section III.) 























SECTION III Appraised Estimated Date 
ITEMS OF CONSTRUCTION NOT COMPLETED Value of Completion 
Date Appraiser 


ACCEPTANCE BY VETERAN BORROWER 





I certify as follows: 


III. 


VA FORM 
JAN 1947 SP 4-10 
Revised 





however, that have yet to learn the 
procedure. One reason undoubtedly is 
the small demand from local veterans. 
Nevertheless, such banks are essential 
in the program since often there are 
no other lending institutions in the 
community. The Wednesday instruc- 
tion meetings are particularly for this 
group, and other efforts are being made 
to obtain their participation in making 
G. I. loans. 


PRACTICALLY all of the savings 

and loan associations in Iowa are tak- 
ing part in the program, Mr. Robinson 
adds. These include the Home, United 
and Polk County Federal Savings and 
Loan Associations and the Des Moines 
Savings and Loan Association, all of 
Des Moines, the First Federal at 
Davenport, the Burlington Federal at 
Burlington and the Dubuque Building 
and Loan Association at Dubuque, 
and many others too numerous to 
mention. 

Included also are such large mort- 
gage companies as The General Mort- 
gage Corporation, the Iowa Securities 
Company, and the Weitz Investment 
Company, Des Moines, and the Con- 
servative Bond and Mortgage Com- 
pany, Sioux City. 


Date 


I, That I have been provided with a set of blue prints and specifications, 

II, That I have this day examined the completed construction. 

That I have read the above statement made by the appraiser. 

IV. That the property is acceptable to me subject only to completion as to 
items listed under Section III. 





VETERAN 





Most of the farm loans made by 
banks are in the nature of livestock or 
equipment loans to establish veterans 
as tenant farmers. The insurance 
companies are making the longer term 
farm reality loans, and the banks have 
made practically all of the business 
loans. The business loans, Mr. Robin- 
son says, are the most hazardous. 
Where some two-thirds of these are 
currently being made on an automatic 
guaranty basis, he feels that in the 
interest of the government, the banks, 
and the veterans themselves, they 
might better all be made on a prior 
approval basis. Farm loans, to estab- 
lish veterans in farming, are likely to 
be sounder than business loans and 
the veterans borrowing to begin farm- 
ing are more likely to be successful 
than veterans going into business. 

Continuing inflation is a deterring 
factor in the successful operation of 
the program. While it contains a 
measure of rehabilitation, he says, 
there is no help to the veteran in 
providing him with a home, farm or 
business at a cost and with a loan 
beyond his present or future ability 
to repay. The fear of inflation on the 
part of veterans caused a decrease in 
the number of applications for loans 





Mr. Robinson developed this 

form, for certifying construc- 

tion completion by appraiser 
and veteran 


of all classes beginning in May. This 
continued through the summer but in 
September applications began again 
to increase. 

Another retarding factor was the 
elimination of the secondary market. 
Mr. Robinson points out that there is 
a need for a secondary market, par- 
ticularly at the “‘grass roots” with the 
smaller lenders. The elimination of 
such a market has caused lenders to 
become more selective, require down 


, payment, and in some cases practically 


restrict their operation. He points 
out that the need for such a market 
will become stronger as the program 
expands over its ten-year period. He 
further states that it must be a de- 
pendable secondary market in which 
the lenders will have confidence. 

He feels that with the 50 per cent 
guaranty and the basic collateral in- 
herent in real property, G. I. mortgages 
possess considerable investor appeal. 
The newness of the program will wear 
off, he says, and its mortgages will 
become better known. As time passes 
it is important that there be built into 
the program confidence, on the part 
of the investor as well as the lender, 
in the appraisal, in the certification by 
the lender, in the incontestability of 
the guaranty, and in the final pay- 
off procedure. As these factors are 
strengthened and better understood, 
it is believed that the market for G. I. 
loans will broaden. 

Mr. Robinson also points out that 
while there is plenty of money avail- 
able for all types of guaranteed or 
insured loans, it does not follow that 
individual lenders in all localities have 
sufficient funds for an expanding pro- 
gram. This is the factor that raises 
the need for the secondary market. 

As a means of augmenting the 
certification of the completion of con- 
struction by the lender, Mr. Robinson’s 
office designed the special form, ‘‘State- 
ment by Appraiser on Completion of 
New Construction,” shown on this page. 
This provides for the certification of 
both the appraiser and the veteran. 

Mr. Robinson’s staff insists, in the 
case of new construction, that the 
appraiser who makes the inspections 
certify that the house has been satis- 
factorily completed. He feels that it 
is also a matter of major importance 
to have the veteran make a thorough 
inspection and certify that the prop- 
erty is acceptable. He stresses the 
fact that the use of this form is be- 
yond, and in addition to, the use of the 
regular lender’s certification. 

See G. I. LENDING PROGRAM—Page 67 
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To recover on an old note, the bank 


manufactures a hunting range 


Mr. Clutchbill Goes 
ter BIG GAME 


By 
FRED COPELAND 


“Apricot Bypass, Fla. 
Oct. 10, 1947 
Ferndale National Bank, 
Ferndale, Vermont 
Gentlemen: 

A man with a forked beard will call 
on you Oct. 14th. He wants a big 
game hunting lodge in the North. 

See if you can sell him my pasture. 
Hope you get enough to pay off my 
15-year overdue $1,000 note. I in- 
close deed. 

You will have to work hard on 
Demijohn —that’s his first name (his 
last name is Decanter) because he 
wants to go in for big game, not small 
game. 

Demijohn is a poor shot. 

Keep the change, 
Orlando Dolittle.” 
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** AS you recall, gentlemen,” intoned 
President Perkins laying down 
the letter beside the bank’s 

“Zero Note File’”’ and looking over his 

eyeglasses at the other four directors 

around the table, ‘“‘Orlando’s pasture 
is about two miles up Cider Mill Brook. 

The old farmhouse has fallen down, 

the pasture has come into spruce and 

the orchard has gone to seed .. . it may 
be worth $500.” 

Mr. McTavish, a man of keen 
memory, took out a short brier pipe, 
brushed his stubby mustache, looked 
meditatively into the pipe’s bowl and 
came out with an unexpected spark of 
news. 

“Did you know, gentlemen, a bear 
was seen in that pasture last August? 


Mr. Spearhawk stood trans- 
fixed, staring at a moth- 
eaten bearskin rug 


I recall reading it in the Northern 
Hawk Eye.” 

“*That’s so! 
Clutchbill, the bank’s eldest director, 
suddenly took hold of his gray goatee. 
“It’s actually a big game range right 
now. We’d better ask $3,000.” 


I remember it.” Mr. 


*“What-t-t! $3,000?” Mr. Spear- 
hawk wound his thin ankles around 
his chair legs to keep from pitching 
forward on the directors’ table. 

“Why not?” Mr. Clutchbili let go 
of his goatee and raised one eyebrow. 
*“You are the bank’s only sportsman; 
you ought to be able to find that bear 
and show him to Demijohn.” 

Mr. Spearhawk glanced nervously 
at his hat. ‘“‘Mr. Clutchbill, did you 
ever stir up ...a bear?” 

‘“‘No, but I mean to now.” 

“We'll have to move fast,” warned 
President Perkins. “Today is the 
13th. Demijohn will be here to- 
morrow.” 

“Spearhawk and I will find that 
bear,” nodded Mr. Clutchbill with 
easy confidence. 

A vast and angular sedan might have 
been seen that afternoon crawling up 
between the hedges of wild cherry 
bushes that lined the Cider Mill Road. 
In the rear of the car was a bulky 

See MR. CLUTCHBILL—Page 69 
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PITNEY-BOWES Postage Meter 


Prrney-Bowes, Inc., 3118 Pacific St. 
Originators of Metered Mail.. 





what he was selling. . 


I got a whole shelf full! 


If every salesman wore a hatband that told 











. my favorite bonnet the last few 


years would have been that ever-stylish ““Convenience”’ 


model. For a while convenience sold almost anything. 


But one nice thing about the Pitney-Bowes postage 


meter is that a salesman can always wear the hat that 


fits the situation. I got a whole shelf full! 


Nobody can deny the convenience 
of a postage meter for bank mailing or 
parcel post. You get rid of the adhesive 
stamps . . . and separating, sticking, 
and locking up stamps. You always 
have postage in the meter, can print 
the exact amount needed. But there 
are other advantages well worth while. 

Time Saving... for instance, in 
a small bank or a big trust company. 
The meter will print postage and seal 
envelopes at the same time—far faster 
than lick and stick methods. 

Economy .. . rears its ugly head 
again. Time is worth a lot more, with 
all salaries higher, and the meter 
usually shows a saving in postage. 

Postage Accounting .. . is a 
headache, until you get a meter which 
automatically keeps its records. 


, Stamford, Conn. 


. largest makers of postage meters 
.- Offices in 63 principal cities in the United States and Canada, 


Postoffice Speed... When mail 
is metered it is already postmarked and 
cancelled, skips two postoffice steps, 
can make earlier trains and planes. 

Advertising . . . is an extra. The 
meter die which prints postage and 
postmark, can also print a small ad on 
the envelope — publicize a product, 
service, slogan or cause. 

Prestige . . . here’s 
another plus. Metered 
mail means a modern, 
efficient firm. 

If you want to know 
what a postage meter 
can do, call our nearest 
office — I'll come over 
with my big hatbox... 
Or write us for an 
illustrated booklet. 
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WASHINGTON VIEWPOINT 





Stiffening Rates 


The price decline in corporate and 
municipal bonds is a manifestation of 
the deliberate policy of hardening 
interest rates adopted with the un- 
pegging of the Treasury bill rate. 

How far the decline in bond prices 
will go remains to be seen. However, 
the Treasury and the Federal Reserve 


Board appear determined to use this 


weapon to nip inflationary tendencies 
manifesting themselves in the sharp 
expansion of bank loans. 

The most recent action to discourage 
the easy money policy deliberately 
adopted during the war was the Treas- 
ury’s announcement of the refunding 
offering of eleven months 1 per cent 
certificates of indebtedness in exchange 
for the certificates of Series K-1947, 
maturing November 1, 1947, in the 
amount of $1,774,578,000. 

On September 29, the Treasury 
offered a one-year issue of 1 per cent 
$1,439,563,000 principal amount of 
certificates of indebtedness. That 
marked the end of the phase of % per 
cent certificates, representing a stand- 
ardized and deliberate rate of interest. 

Prior to that the Treasury had un- 
pegged the bill rate. The eleven 
months certificate offering was the 
first post-war issue sold at a discount 
and marked a sharp difference in the 
offering of Treasury securities. At the 
extremes of cheap money, corporate 
bonds attained a yield basis of about 
2.40 per cent. Since then, they have 
moved to a basis of about 2.75 per 
cent. 

No one is predicting a sharp up- 
swing in interest rates, either for 
governments or corporate issues, but it 
presages a definite trend towards 
stiffening rates. 


M. S. Szymczak, member of the 


Board of Governors of the Federal 
Reserve System, addressing the Dis- 
trict of Columbia Bankers Association, 
touched on this new government 
policy. 

“Fiscal, debt management, and 
monetary policies must also be brought 
to bear on the inflationary spiral,” he 
said. 

“At least, it is urgent to restrain 
expansion in the money supply. Main- 
tenance of a large budgetary surplus 
is essential for this purpose. This can 
be accomplished, however, only by 
holding taxes up and governmental 
expenditures down as far as is 
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By N. P. GREGORY, 


Washington Correspondent 


possible under existing conditions. 

“Monetary policies should be di- 
rected to keeping in check further bank 
credit. and deposit expansion. Not 
much can be done through Federal 
Reserve policies, however, in the exist- 
ing situation. Therefore, individual 
banks have to assume a greater respon- 
sibility for credit expansion, to rec- 
ognize more fully the composite effects 
of their actions, and to take account 
more directly to the abnormally high 
risks that are involved in current 
credit extensions.” 

Sd * 7 


Insured Farm Mortgages 


The Farmers’ Home Administration 
is planning a campaign to “‘sell” 
banks and other primary lenders its 
system of farm mortgage insurance 
under the Farmers’ Home Administra- 
tion Act of 1946. 


Under the provisions of the basic 
legislation, private funds will supplant 
for the most part the government 
appropriations which heretofore have 
been used for farm loan purposes. The 
last session of Congress appropriated 
about $1,000,000 to be used as a re- 
volving “‘farm tenant mortgage insur- 
ance fund” to insure loans made to 
farmers by banks, insurance com- 
panies, other financial institutions and 
by individuals. 

Principal obligations on mortgages 
not to exceed an aggregate of $100,- 
000,000 may be insured by the Secre- 
tary of Agriculture this year under the 
statute. 

Generally speaking, loans are to be 
limited to the purchase, enlargement 
or development of farms which do not 
require the use of year-around farm 
labor, and to applicants who are un- 
able to obtain credit at reasonable 
terms locally. The loans may be 
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Correspondent Service 


Tailored to Your Needs 


When your bank has a correspondent connection 
with Manufacturers National Bank of Detroit, we 


tailor our services to meet your needs. 


If, at times, you wish our suggestions on certain 
banking procedure, we gladly share our experience 
with you. It is our job to cooperate. On this basis, 


we invite your correspondent account. 


MANUFACTURERS NATIONAL BANK 
OF DETROIT 


—™ 








os Member Federal Deposit Insurance Corporation y/ 








31 





made to farm tenants, farm laborers, 
share croppers, or recent farm owners 
for the purchase of family-type farms. 
Insured loans also may be made to 
present farm owners to enable them to 
purchase additional land if their pres- 
ent farms are too small to constitute 
efficient units. 

Eligible for insured loans are those 
applicants who make a 10 per cent 
down payment or have a 10 per cent 
equity in the farm as enlarged or 
developed. 

These farm loans will yield to the 
lender 21% per cent interest on unpaid 
principal. They will be amortized 


within an agreed period of not more 
than 40 years, with a provision re- 
quiring that when the Farmers’ Home 
Administration county committee be- 
lieves the borrower is able to obtain a 
non-insured loan at not more than 
5 per cent interest he will be required 
to apply for and accept such a loan. 
In that event, the original insured loan 
will be liquidated. 

The insured farm mortgages are 
exempt from the provisions of Section 
24 of the Federal Reserve Act which 
restrict national banks to making five- 
year real estate loans up to 50 per 
cent of the appraised value, or ten- 
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FOREIGN REMITTANCES 





ENEROUS Americans will send many millions of dollars 
abroad during November and December as Christmas 
gifts to assist needy relatives and friends. 


You will no doubt wish to publicize your foreign remittance 
facilities. We have mapped out inexpensive direct and indirect 
advertising campaigns to suit banks with a limited remit- 
tance business as well as banks with a considerable volume. 


Payments transmitted through us are effected by the leading 
foreign banks. Our service is efficient and simple. No books 
to read, no complicated instructions. One form for mail, air 
mail and cable payments, and a schedule of service charges, is 
all you need. Any of your clerks can learn in a few minutes 
how to handle our foreign remittance service. You will incur 
no obligation in asking for details. 
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year amortized real estate loans up to 
60 per cent of appraised value. 

Meanwhile, the Agriculture Depart- 
ment released its year-end summary of 
Farmers’ Home Administration activi- 
ties showing that during the year 
ended June 30, 1947, the agency loaned 
28,297 new borrowers a total of $33,- 
699,372 for adjustment loans. 

In addition, 70,940 borrowers al- 
ready on the program were provided 
additional adjustment loans to con- 
tinue or expand their farming oper- 
ations. These subsequent loans were 
for $36,263,829. Annual loans were 
made to 76,776 borrowers for $20,- 
787,637. 


° o + 


Inflation Warnings 


Preston Delano, Comptroller of the 
Currency, and other banking and 
fiscal officials, have issued grave warn- 
ings about the destructive effects of 
inflation. 

“We are in the full swing of a post- 
war inflation which is severe and 
dangerous,” Mr. Delano told State 
Banking Commissioners meeting in 
Washington recently. Marriner S. 
Eccles, chairman of the Federal Re- 
serve Board, and Secretary of the 
Treasury John W. Snyder joined Mr. 
Delano in impressing on the commis- 
sioners the danger of inflation. - 

*‘We can use our influence and all 
our persuasive powers to prevent an 
undue expansion of credit in those 
fields which contribute heavily toward 
a continuation of the inflation spiral in 
which we are caught and which has 
woven its web around us,” Mr. Delano 
declared. 

Mr. Eccles, also addressing the 
State Bank Supervisors, said the 
country faces danger of “economic 
collapse” if inflation continues un- 
checked. He suggested that it might 
be better to reduce expenditures on 
the nation’s military forces in order 
to aid foreign democracies, placing 
spending to “maintain peace” above 
spending to “prepare for the next 
war.” 

“Because of their interests and 
responsibilities,” he said, “the Federal 
Reserve authorities are greatly im- 
pressed with the changed position of 
banks that has resulted from war. 
These changes will affect the duties 
and responsibilities of all bank super- 
visory agencies. The vast volume of 
deposits and currency not only offers a 
threat of inflation for the economy as a 
whole, but it may create a serious 
problem for individual banks. 

“With our system of 14,000 separate 
banks, shifts of deposits from bank to 
bank necessitate corresponding shifts 
of assets or other adjustments. For 
this reason our banking system requires 
a high degree of liquidity and these 
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CUSTOMERS 
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requirements have been enlarged by 
the great wartime growth and broad 
distztbution of bank deposits.” 

The Chairman also warned about 
the dangers inherent in a large expan- 
sion of credit. He was referring to the 
substantial growth of bank loans. 

“Another potential for credit expan- 
sion is the large flow of gold that is now 
coming into this country,” he said. 
“This inflow has already amounted to 
$2,000,000,000 this year. Since the 
middle of the year total loans and 
investments of commercial banks have 
been expanding at a rate equivalent 
to $10,000,000,000 a year. If this 





should continue it would provide an 
inflationary force more than double 
the anti-inflationary effect of the 
prospective .surplus in the Federal 
budget for this fiscal year.” 

Mr. Snyder insisted on a debt reduc- 
tion at this time, rather than a tax 
cut. On the occasion of the dedication 
of the statue of Albert Gallatin, the 
Secretary pointed with pride to the 
efforts of Mr. Gallatin to reduce the 
Federal debt during his tenure in 
office. 

He drew a parallel of the importance 
at this time of following the policy of 
reducing the Federal debt at a time 
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when the Treasury is enjoying a sur- 
plus.. 

“With the staunch support of Presi- 
dent Jefferson, Gallatin was the first 
to develop the theory that during 
times of national peace and prosperity, 
the Treasury must show ample sur- 
pluses to be applied toward an orderly 
reduction of the public debt,” Mr. 
Snyder declared. 

“He (Gallatin) realized that the 
Nation must in such times prepare 
itself to cope with any emergency that 
might arise. He realized that our 
permanent economic well-being rests 
upon fiscal solvency.” 


7 ° « 


Financing Marshall Plan 


With receipt of the Paris report on 
needs for Western Europe, officials of 
the World Bank have begun studies 
of industrial and reconstruction needs 
of the 16 nations participating in the 
Quai D’Orsay negotiations. 

The Paris report placed the indus- 
trial needs of these countries over a 
four-year period at $3,500,000,000, but 
bank officials have warned that these 
are not the final figures. 

Robert L. Garner, vice-president of 
the World Bank, in an address before 
the National Foreign Trade Conven- 
tion in St. Louis flatly stated that 
resources of the bank will not be 
made immediately available under the 
Marshall Plan. 

Mr. Garner attempted to correct 
some misconceptions on the bank’s 
resources, especially loose talk about 
the total of its lending authority. 

*‘We are conscious of the question in 
many minds as to whether the Bank 
will have resources sufficient to do its 
proper job,” he said. “In this connec- 
tion, it was an obvious misconception 
to believe that any one institution 
could provide all of the funds neces- 
sary to repair the damages of war and 
develop the untapped resources of the 
world.” 

Mr. Garner indicated that a lot of 
‘‘water’” must be squeezed out of the 
Paris report before any rock-bottom 
figures are attained whereby the World 
Bank can use as a basis of meeting 
urgent needs of the 16 nations. 

“The requirements for capital goods 
to rebuild, modernize and expand 
productive facilities constitute the 
field in which the bank is most con- 
cerned,” he said. “Even for this cate- 
gory of requirements our funds can- 
not be sufficient to do more than fill 
the most pressing needs. 

“The estimate in the Paris Report 
on the Marshall Plan is that $3,100,- 
000,000 of industrial capital goods are 
required over the next four years. We 
have not yet gone far enough in our 
studies to justify an opinion on the 
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The Statement you helped 





You might easily find yourself in 


this bank statement. . . for you helped 
to make it! Every week, thousands of 
people come to ‘Manufacturers Trust 
Company to transact business. Some to 
make deposits . . . some to obtain loans 
—for everything from financing a large 
business, to paying small bills—others 
to receive sound counsel on their 
investments and financial problems, or 
to use our other personalized services. 


to make... 


Manufacturers Trust Company 
helps keep the nation’s production 
wheels turning by lending industry 
hundreds of millions of dollars. It pays 
taxes and buys bonds, thus helping 
finance Government operations. The 
bank finances American imports and 
exports, helping bring us the commod- 
ities we need hom all over the world, 
and providing foreign countries with 
dollars to buy American products. 





It is you, together with our more 

than one million customers, who have 

helped to make this statement. We are 
proud to serve you, whether your needs 
are great or small . . . for it is your 
confidence in us that makes possible 
this public service institution, whose 
Spee it is to meet the ever-changing 

nancial needs of your community. 








Cash and Due from Banks 
U. S. Government Securities 











State and Municipal Bonds . 
Stock of Federal Reserve Bank 
Other Securities 


Mortgages . 


Rs Houses ; 
Other Real Estate Equities ’ 


Capital 

Surplus . . , 
Undivided P jalite , 
Reserve for Contingencies 





Outstanding Acceptances 


Deposits 





U. S. Government Insured F. H. A. Mortgages . 
Loans, Bills Purchased and Bankers’ Acceptances 
Customers’ Liability for Acceptances ‘ 


Accrued Interest and Other Resources . 


Reserves for Taxes, Unearned Discount, ‘amen. on. ; 


| 

| 

| 

| 

Dividend Payable October 1, 1947 . 
|| 

| 

| 


Liability as Endorser on Acceptances and F oreign Bills ; 


CONDENSED STATEMENT OF CONDITION 
as at close of business September 30, 1947 


RESOURCES 


. $ 582,126,444.37 
1,139,511,194.28 
3,469, 433.64 
34,733,059.15 
3,037,500.00 
22,271,871.64 
478, 137,329.52 
14,606,478.62 
10,235,345.07 
262,100.73 
4,965,850.49 

. _* _6,356,783.00 
$2,299, 713,390.51 





LIABILITIES 


$41,250,000.00 
60,000,000.00 
21,075,452.27 $ 122,325,452.27 
9,839,672.85 
7,478,238.12 
1,237,500.00 
5,208, 104.40 
197,337.19 
. _2,153,427,085.68 
$2,299,713,390.51 


United States Government and other securities carried at $56,392,984.24 are pledged 
to secure U. S. Government War Loan Deposits of $23,951,018.73 and other public 
| funds and trust deposits, and for other purposes as requifed or permitted by law. 


DIRECTORS 
EDWIN M. ALLEN 
New York Cit 
EDWIN J. BEINECKE 
Chairman, The Sperry & 
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PROGRESSIVE BANKS EVERYWHERE ARE 
MODERNIZING THEIR COMMERCIAL WINDOW SERVICE 


No more passbooks. No more time- 
consuming pen-and-ink entries. The 
Burroughs Commercial Teller’s Machine 
handles alltypesof transactions in seconds 
... identifies all deposits by number and 
by teller with printed, registered receipts 
...and automatically accumulates cash-in 
and cash-out totals needed for balancing! 


There’s less waiting in line, less lobby 
congestion, and less time lost in internal 
accounting. And there’s more protection 
for both customer and bank through the 
more complete identification and control 
of transactions. 


Small wonder the Burroughs Commercial 
Teller’s Machine is so welcome in banks. 
Already banks from coast’ to coast can 


WHEREVER’ THERE’S BUSINESS THERE’S 


Burroughs ) 


testify that it brings faster, better service, 
improved public relations and increased 
goodwill. 


Your local Burroughs representative will 
gladly show you how your bank can 
share in these benefits. He’ll tell you all 
you want to know about the operation of 
the machine and the experiences of other 
banks with it... how they’ve introduced 
this new service . . . how they’ve won 
increased goodwill and favorable pub- 
licity .. . how they’ve handled the change- 
over with customers and tellers. 


Call your nearest Burroughs office today 
and bring yourself up to date on the 
greatest development in banking service 
for many a year! 


THE MARK OF SUPERIORITY 
IN MODERN BUSINESS MACHINES 


FIGURING, ACCOUNTING, STATISTICAL AND CASH REGISTERING MACHINES 


NATIONWIDE MAINTENANCE SERVICE « 


MACHINE SUPPLIES 











Ambassador 
of ill will 


“Feels like a little less than two 
ounces,” says the old letter scale in 
your mailing department. “Six cents 
should be enough.” But actually the 
letter weighs a little over two ounces. 
The people at the receiving end are 
stuck for three cents...and your bank’s 
reputation for efficiency suffers. 

Why risk ill will and waste postage 
when you can be safe and sure... with 
a PB Mailing Scale?... Automatically 
figures exact postage for any mail—Air 
Mail, First and Third class, Parcel Post 
by zones, Special Delivery and Special 
Handling. Face of scale shows large, 
legible numbers for quick reading. 

The PB Mailing Scale operates by 
an automatic pendulum for greater 
accuracy, longer use. No springs to 
adjust or wear out. Call our nearest 
office or write direct for illustrated 
folder... today! 


PITNEY-BOWES 


Mailing Scale 


= PITNEY-BOWES, Inc. 


3120 Pacific Street, Stamford, Conn. 


World’s largest makers of mailing 

machines. Offices in 63 cities in the 

“= =United States and Canada. 
w 








reliability of this estimate, but we are 
obviously giving close attention to it. 

“I think we must all realize that the 
Paris Report is merely an economic 
prediction. Covering the period of 
four years, it is necessarily general and 
lacking in preciseness.” 

Meanwhile, with the submission of 
the “National Resources and Foreign 
Aid” report, prepared under the direc- 
tion of Secretary of the Interior Julius 
A. Krug, President Truman is moving 
toward his goal of completion of the 
Marshall Plan bill for Congress. 

The President is awaiting another 
report from Secretary of Commerce 
W. Averell Harriman and still another 
from his Council of Economic Advisers. 

The question whether a government 
corporation will handle the over-all 
plan as suggested by Winthrop W. 
Aldrich, chairman of The Chase Na- 
tional Bank, or the work will be par- 
celed out to various Federal agencies, 
has yet to be settled. Mr. Harriman’s 
committee of 19 will make the decision. 


+ ° 


Class 3 Small Home Loans 


Although in effect only since August 
19, the revised Title I ‘Class 3” small 
home program of the Federal Housing 
Administration is said to be attracting 
the interest of financial lenders, build- 
ers, and the rural and small community 
home seekers it is meant to benefit. 

This newest FHA program, as 
explained by Commissioner Franklin 
D. Richards, applies to modest homes 
of sound construction in the $3,000 to 
$4,000 price range, in areas to which 
such home units are applicable. 

The Class 3 loan plan has two main 
features. The first is its simplicity, as 
no FHA inspection is required; respon- 
sibility for inspection is up to the 
lending institution. The second is 
that it permits financing of a minimum 
type house, in that design require- 
ments are much less strict under Title I 
than under Title II and Title VI, and 
structural requirements can be scaled 
down to conform to the small size 
house. Under it a builder or individual 
can finance a house with an area of as 
little as 360 square feet, and containing 
but three rooms. 

Commissioner Richards believes that 
this method of home financing will be 
particularly effective in answering 
present critical demand for housing 
among the lower income and minority 
groups. 

Making a Class 3 loan is relatively 
simple. First, the borrower submits 
to the lender his credit application 
together with a description of the 
property and such plans and specifica- 
tions as may be required by the latter. 
Next the lender inspects the site and 
determines that it is suitable for a 





home and that the proposed structure 
will not adversely affect surrounding 
properties. It is also the responsibility 
of the lending institution to make an 
estimate of the value of the property 
and that the borrower will have at 
least a 5 per cent equity. 

In the case of a building intended 
for sale or rent the Commissioner must 
approve the project on a one page form 
furnished by FHA. The next step is 
to have the borrower sign a note and 
mortgage furnished by FHA, and then 
construction starts. Progress pay- 
ments for construction advances may 
be made up to 80 per cent of the loan. 
It is the responsibility of the lending 
institution to be satisfied that the 
value of the work done and the mate- 
rials on hand at the time of any 
progress payment is equal to at least 
110 per cent, plus previous progress 
payments, if any. It is also the 
responsibility of the lending institution 
to see that the construction follows the 
plans and specifications submitted by 
the borrower. 

After the structure is completed and 
ready for occupancy the lending insti- 
tution will make a final inspection and 
will have the borrower execute a com- 
pletion certificate, after which a report 
on final completion is sent to FHA, 
Washington. 


98% Participation 


More than 98 per cent of the nation’s 
banks are participating in the ““Bond- 
A-Month” plan which was introduced 
nationally last June 1, with 350,000 
depositors having already signed up 
and indicating a monthly volume of 
sales of about $22,000,000. 

When the plan got underway last 
July, supported by an intensive pub- 
licity campaign in newspapers, maga- 
zines and radio, it was estimated that 
in excess of more than 90 per cent of 
the nation’s 14,062 banks would par- 
ticipate. 

Since then there has been steadily 
increasing interest and it is hoped that 
by next July more than 1,000,000 bank 
depositors will sign up. At present the 
national average per sale per month is 
placed at $63.50. 

The campaign will be intensified in 
the near future. The Treasury Depart- 
ment Savings Bond Division is now 
preparing a “stuffer” which will be 
distributed to all of the banks partici- 
pating in the plan. Copies will be 
mailed to depositors, again acquaint- 
ing them with the advantages of 
systematic savings. 

Another survey will be conducted by 
the American Bankers Association in 
the future on behalf of the Treasury 
to ascertain the savings habits of bank 
depositors. 
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NATIONAL BANK 
OF DETROIT 


DETROIT, MICHIGAN 
Complete Banking and Trust Service 


STATEMENT OF CONDITION, OCTOBER 6, 1947 








RESOURCES 


Cash on Hand and Due from Other Banks . : F : ‘ $ 259,825,529.58 
United States Government Securities . B i : ; : 611,311,424.03 
Stock of the Federal Reserve Bank : - ‘ . ‘ 1,500,000.00 
Other Securities . A : "4 : ‘ ‘ mn é . 52,254,939.54 
Loans: 

Loans and Discounts . : : F é ‘ .  $ 171,136,977.92 

Real Estate Mortgages . > Te et es 48,233,491.20 219,370,469.12 
Branch Buildings and Leasehold Improvements . . .  . 1,426,506.68 
Accrued Income Receivable . : : ; : ; ae 3,358,394.08 
Customers’ Liability on Acceptances and Letters of Credit , 1,804,794.07 


$1,150,852,057.10 














LIABILITIES 
Deposits: 

Commercial, Bank and Savings . : ‘ ; : . $1,020,948,382.59 

United States Government : . 5 . é 20,738,819.64 : 

Other Public Deposits ‘ ‘ ; : ; ” . 44,685,976.40 $1,086,373,178.63 
Accrued Expenses and Taxes Payable . . . . . . 1,702,886.80 
Income Collected—Unearned : ‘ ‘ é ‘ Pe ‘ 1,037,760.09 
Acceptances and Letters of Credit i ‘ F 5 ; " 1,804,794.07 
Reserves . : : ; . , pies . atts ‘ 5,094,367.39 
Capital Funds: 

Commion Stock =. kw wl te re ee oe eee 

Surplus 3 eer wea emery ect eee 35,000,000.00 

Undivided Profits ‘ ‘ ‘ . R * " 4,839,070.12 54,839,070.12 

$1,150,852,057.10 














United States Government Securities carried at $88,551,386.10 in the foregoing state- 
ment are pledged to secure public deposits, including deposits of $8,468,174.60 of the 
Treasurer-State of Michigan, and for other purposes required by law. 




















DIRECTORS 


HENRY E. BODMAN JAMES S. HOLDEN W. DEAN ROBINSON 
ROBERT J. BOWMAN JAMES INGLIS NATE S. SHAPERO 
PRENTISS M. BROWN WILLIAM S. KNUDSEN R. PERRY SHORTS 
CHARLES T. FISHER ALVAN MACAULEY GEORGE A. STAPLES 
CHARLES T. FISHER, JR. WALTER S. McLUCAS R. R. WILLIAMS 
JOHN B. FORD, JR. Cc. E. WILSON 


TRUST DEPARTMENT 


This bank acts as Trustee, Executor and Corporate Agent 


Member Federal Deposit Insurance Corporation 
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ENTHUSIASM 
IN INDIANAPOLIS 


“We are more enthusiastic than ever about the Bank 
and Agent Program. Our outstanding increased slightly 
more than 200 per cent during 1946, and the increase 
in total loans made during the first five months of 1947 
was 86 per cent greater than the total made during the 
same period in 1946. In the year of 1946, 98 agents 
brought us approximately 400 loans, and during the 
first five months of the current year, 65 agents have 
directed about 225 loans to us. 

“Economic conditions during the past several years 





have been most favorable to consumer lenders, and our 
loss ratio on automobile loans for the year of 1946 was 
.20; and no losses have been sustained in our operations 
so far this year. 

“In addition to auto loans many agents produce real 
estate mortgage loans, commercial loans, and advertise 
our bank generally. We feel proud in having this fine 
group of men pulling for our institution.” 


Charles A. Mattox 
Assistant Vice President 
Security Trust Branch,* 
Union Trust Company 
Indianapolis, Indiana 


= * 7 * 
It works in Indianapolis. It is working all over the 
country. It can work for your bank, too. Insurance 
agents, cooperating with you under the Bank and 
Agent Auto Plan, can bring you a growing volume of 
desirable loan customers. The plan is sound, sensible, 
practical. It offers definite advantages to customer, 
bank and insurance agent alike. 


*Effective November 1, 1946 The Security Trust Company 
was merged with The Union Trust Company of Indianapolis. 
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THE PERSONALITY SPOTLIGHT 











DR. HAROLD STONIER 


The 1947 A. B. A. convention held 
special significance for Dr. Harold 
Stonier, executive manager of the 
A. B. A., and for his associates and 
friends. It inarked Dr. Stonier’s 10th 
anniversary as executive manager. 

Past presidents of the A. B. A. who 
have worked with Dr. Stonier pre- 
sented him with a gift of matched 
luggage. To this were added words 
of thanks and congratulation, which 
marked the speeches of C. W. Bailey 
and other 1946-47 A. B. A. officers. 

In 1927 Dr. Stonier was elected 
national educational director of the 
American Institute of Banking, fol- 
lowing five years’ service to the 
University of Southern California as 
vice-president. He was elected execu- 
tive manager of the A. B. A. at its 
annual convention at Boston in 
October, 1937. 

Since its inception in 1935 he has 
been director of the Graduate School 
of Banking and in 1937 received the 
Rutgers Distinguished Service Award 
for work in adult education. 

+ 

From the start, the name of 
Edward E. Brown, chairman of The 
First National 
Bank of Chi- 
cago has been 
closely linked 
with the estab- 
lishment of the 
International 
Bank. Addi- 
tional recogni- 
tion came at the 
Bank’s_ second 
annual meet- 
ing, in Lon- 
don, when Mr. 
Brown was appointed a councilor on 


EDWARD E. BROWN 
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ation of Amer- 


pany, Newark, 





the newly created Advisory Council, 
representing banking. The only 
other member from the United 
States is Former President Herbert 
Hoover, representing commerce. 

The Advisory Council consists of 
ten members, each to serve two years 
and each representing separate eco- 
nomic interests. 

* 


One of the East’s foremost mort- 
gage bankers, John C. Thompson, 
was elected 
president of 
the Mortgage 
Bankers Associ- 


ica at the con- 
vention in 
Cleveland last 
month. Mr. 
Thompson is 
president of the 
New Jersey 
Realty Com- 


J. C. THOMPSON 


New Jersey. He was organizer and 
first president of the New Jersey 
Mortgage Bankers Association, and 
is a former president of the New Jer- 
sey Title Association. Among his 
other activities, he is a director of 
the Lincoln National Bank of 
Newark. 

The new vice-president of the 
Mortgage Bankers Association is 
Aksel Nielsen, president, Title Guar- 
anty Company of Denver. 


@ 


Two vice-presidents have received 
top promotions at the Illinois Na- 
tional Bank, Springfield, Illinois, 
following the death of Logan Cole- 
man, president. 

Henry M. Merriam, associated 
with the bank since it opened in 1886, 
is now chairman of the board. 
F. C. Brinkerhoff, formerly vice- 
president and cashier, has been 
advanced to the presidency. Suc- 
ceeding him as cashier is Edward 
McGuar, auditor. 


* 


Officially recognized as the dean of 
Washington bankers, James Wil- 
lard Maxwell, chairman of the 
board of the National Bank of Com- 
merce of Seattle, was recently called 
into a ‘‘special meeting’”’ in the direc- 
tors’ room. There he was ceremoni- 
ously presented with a roll of 83 new 
pennies, in honor of his 83rd birthday 


' manager of one 





anniversary, and was feted with a 
party given by the bank’s officers. 
Jovial and keen, ‘‘J. W.”’ finds he is 
still much too young to retire. 


° 


Harold W. Brown has taken over 
the presidency of the fast-growing 
Hollywood 
State Bank, 
Hollywood, 
California, suc- 
ceeding the late 
C. A. Adams. 
Mr. Brown was 
formerly vice- 
president and 


of the Holly- 

- wood branches 
of Citizens Na- 
tional Trust & 
Savings Bank, Los Angeles. Before 
coming to California in 1935 he had 
more than 20 years of banking experi- 
ence in the Middle West. 

There have also been three other 
executive changes at the Hollywood 
State Bank. Wade E. Bennett, 
assistant vice-president and treasurer 
since 1939, has been named first vice- 
president. E. F. Scarborough, 
vice-president in charge of oper- 
ations, has been elected second vice- 
president. A new vice-president is 
Ralph Peterson, with more than 
35 years of banking experience. 





HAROLD W. BROWN 


e 


A motion picture executive, Daniel 
G. Hickson, has been made a vice- 
president of Bankers Trust Com- 
pany, New York City. Until re- 
cently he was vice-president and 














F. HAMILTON 


D. G. HICKSON 


general manager of Hunt Stromberg 
Productions. 

Named assistant vice-presidents 
are Frank Hamilton, formerly as- 
sistant to the president of Freeport 
Sulphur Company, and J. Morden 
Murphy, in the foreign division of 
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the banking department. Edgar A. 
Manning, Jr., is now assistant 
treasurer. 

a 


Attesting to his wide popularity 
both locally. and throughout New 
York State was the dinner given 
William A. Kielmann last month, 
in recognition of his election as 
president of the New York State 
Bankers Association. Mr. Kielmann 
is president of the Peoples National 
Bank of Lynbrook, Long Island, and 
the dinner was given by the local 
Board of Trade. Numerous bankers 
throughout the state were present. 


The entertainment program included 
Miss Jessica Dragonette and other 


musical luminaries. 


a 


James S. Bush, former partner in 
the investment firm of G. H. Walker 
& Co., St. Louis, and vice-president 
of the First National Bank in St. 
Louis for a year, has been elécted 
vice-president of Industrial Bank of 
Another addition to the 
staff is Otto E. Key, named assistant 
vice-president in the correspondent 
bank division, covering Illinois. For 
the past six years he has been a bank 


St. Louis. 





examiner in Illinois, and previously 
headed consumer credit departments 
in two Illinois banks. 


* 


His wide circle of banking friends 
will be interested in the announce- 
ment that J. Lewell Lafferty has 
become a vice- 
president of the 
Republic National 
Bank of Dallas. 
This ends an 
association of 18 
years with the 
Fort Worth Na- 
tional Bank, where 
he was vice-presi- 
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And greater hazards. 

: Gearing consumer credit policies to changing economic 
E conditions is an old habit with Industrial. We’ve been 
: doing it for 34 years. Our correspondents are making 


good use of this experience. 





== 0H? PALAGCHI 


HERE LIES 
REGULATION 
“yw” 
ilililitiditih 
REST IN PEACE 


The passing of Regulation “W” marks the end of an 
era. It was an era of strict credit control, of shortages 


of durables, of high wages — and few loan losses. 


Bankers are now on their own. Unrestricted credit plus 


greater production means greater opportunities for banks. 
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dent. Fort Worth 
also loses an active 
civic leader, for 
“‘Lew”’ has served as president of the 
local Junior Chamber of Commerce, 
and has headed the county Red Cross 
chapter and War Finance Commit- 
tee. He is a former president of the 
Financial Advertisers Association 
(now the Financial Public Relations 
Association). 


J. L. LAFFERTY 


7 


Of direct interest to banks is the 
coast-to-coast ‘Vox Pop’ broad- 
casts being sponsored by American 
Express Company to expand the 
sale of travelers cheques. Radio 
audiences of 167 stations are told 
weekly of the convenience of buying 
checks through local banks. Here 











Promoters of travelers cheques 


Harry Stetser (center), vice-presi- 
dent of American Express Company 
in charge of financial sales, is shown 
discussing ‘‘Vox Pop”’ plans with the 
radio show’s principals, Parks John- 
son (left) and Warren Hull. 


SJ 


At the National Bank of Com- 
merce of Chicago, Edward C. Con- 
nor was advanced from assistant 
vice-president to _ vice-president, 
Arnold B. Peterson from auditor 
to cashier. Roland J. Scott was 
named auditor. 

& 


The new vice-president and trust 
officer of the First National Bank, 





Montgomery, Alabama, John C. 
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““We are now passing two more Pennsylvania Company offices! “” 


Of course, our offices aren't quite that thick. But 
there are 18 of them and they do cover Philadelphia 


and its suburbs. 


This is helpful to our Correspondent Banks, for 
it enables us to provide convenient service for 
their customers, in whatever section of the city 
they are located. 


You can offer your customers this widespread 
service of our Philadelphia offices simply by joining 
our Correspondent family. 


Taking this one step will put at your disposal 


our complete banking and trust facilities — as well 
as the experience of our specialized staffs. 


There are other features you'll like as a Penn- 
sylvania Company Correspondent — such as our 
speed in handling transit and collection items, and 
our heavy use of air mail in clearing checks. You'll 
find it helpful, too, to use our offices as your head- 
quarters whenever you are in Philadelphia. 


We'd be glad to tell you more about our ser- 
vice to Correspondent Banks. Just drop a line to 
us at 15th and Chestnut Streets, Philadelphia 1, Pa. 


‘THE 


MEMBER FEDERAL RESERVE SYSTEM @ 
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PENNSYLVANIA 
COMPANY 


for Banking and Trusts 
FOUNDED 1812 


FEDERAL DEPOSIT INSURANCE CORPORATION 





Curry, brings with him a broad back- 
ground of experience in matters of 
finance and taxation. For 17 years 
he has served in the office of the 
State Tax Commission, and the last 
few years he has headed that depart- 
ment. 
aa 


Another large bank has brought in 
a trained personnel man and given 
him officer rank. He is Albert N. 
Webster, who joined Irving Trust 
Company of New York City early 
this year, and has now been elected 
vice-president in charge of the per- 


sonnel division. Mr. Webster came 
from the American Viscose Corpo- 
ration, Wilmington, Delaware, where 
he was primarily concerned with 
employee public relations. 

Also at Irving Trust, Miss Dorothy 
R. Funck has been advanced from 
assistant secretary to assistant vice- 
president. 

e 


Carleton W. Bentley and William 
J. Jaquin, of the Onondaga County 
Savings Bank, Syracuse, New York, 
have positive proof that it pays to be 
courteous. They were the recipi- 








* Rand M¢Nally BANKERS DIRECTORY (the 
Blue Book) has been the indispensable 
source of complete, up-to-date banking 


information—the favorite financial refer- 
ence—of all banks for more than 75 years. 


* The KEY TO NUMERICAL SYSTEM of the 
American Bankers Association with Check 
Routing Symbols, published exclusively by 
Rand M¢Nally, contains latest transit numbers 
and check routing symbols, speeds up transit 


work in all banks. 


* Rand M¢Nally BANKERS MONTHLY, the 
independent banking magazine of tested 
ideas for increasing bank income and re- 
ducing bank expenses, is welcomed by the 
banks of the country every month. 


* Rand M¢Nally SAVINGS CLUB AND 
COLLECTION SYSTEMS win customer good 
will, eliminate errors, save time and money. 


For complete information, address 


RAND MSNALLY & COMPANY 
Banking Division 


536 S. CLARK STREET .... 


CHICAGO 5, ILL. 











ents recently of $1,000 checks be- 
quested to them by a customer as the 
result of pleasant associations he had 
had with these staff members through 
the years. Mr. Bentley is assistant 
head teller, while Mr. Jaquin is 
floor man. 
Sd 


‘“‘Rudy”’ Ostengaard, widely- 
known through his activities in the 
National Associ- 
ation of Bank Au- 
ditors and Comp- 
trollers, has been 
named assistant 
cashier of Cali- 
fornia Bank, Los 
Angeles, and as- 
signed to the 
Banks and Bank- 
ers Department. 
Formerly comp- 
troller of the Live 
Stock National Bank, Chicago, Osten- 
gaard joined the California Bank two 
years ago and has been assistant 
comptroller. 














R. OSTENGAARD 


* 


Effective October 1 there have 
been a series of changes at the 
National Bank of Commerce, Seattle. 
W. D. Courtney, 
vice-president, has 
been assigned new 
duties and trans- 
ferred to head 
office. Other pro- 
motions include: 
L. E. Younger, 
from controller to 
vice-president; 
Clarence W. 
Kidd and Walter 
E. Mitchell from 
assistant vice-presidents to  vice- 
presidents; H. A. Hendricks, from 
trust officer to vice-president and 
trust officer; H. B. Wittenberg, 
from credit manager to assistant 
vice-president; Herndon McKay, 
from manager of mortgage loan de- 
partment to assistant vice-president; 
C. C. McGranahan, from branch 
manager to vice-president. 

. 








W. D. COURTNEY 


Death came 


unexpectedly last 
month to one of 
California’s 
top bankers, 
George H. 
Schmidt, 
president of the 
First National 
Trust and Sav- 
ings Bank, San 
Diego, and a 
recognized 
authority on 
economies and 
finance. For a 
number of years before coming to 
San Diego, he was with the Federal 





GEORGE H. SCHMIDT 


Burroughs Clearing House 
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Reserve Bank of San Francisco. 
Prior to that he was for several years 
with the U. S. National Bank of 
Portland, Oregon. 


+ 


Following 10 years of experience in 
the trust depart- 
ment. of Lincoln 
Rochester Trust 
Company, Roches- 
ter, New York, 
Miss M. Lois 
Weingartner has 
been elected trust 
administrator. It 
is noteworthy that 
she is the second 
M.L.WEINGARTNER woman to be made 

an officer of the 
trust department in recent months. 














e 


J. H. Fears has been elected 
president of the Lee County Bank, 
Fort Myers, Florida, succeeding the 
late F. Irving Holmes with whom he 
had been associated for two dec- 
ades. R.A.Henderson, Jr.,an attor- 
ney, has become board chairman. 
Brown Austin succeeds Mr. Fears 
as vice-president and cashier. 


o 


Paul Thompson, vice-president 
and chairman of the executive com- 
mittee, has been elected president of 
Bay Trust Company, Bay City, 
Michigan, following the death of 
James E. Davidson. Edward W. 
Bowen, formerly trust officer and 
assistant secretary-treasurer, is now 
vice-president. 

e 


H. W. Leurs has been appointed 
cashier of the Reading Bank, Read- 
ing, Ohio, succeeding the late A. G. 
Erhardt. 


Sd 


Our apologies to Eugene M. 
Mortlock, new 
A. B. A. director 
of research in 
mortgage and real 
estate finance. 
Reference to his 
appointment was 
carried in the 
October issue, but 
unfortunately the 
accompanying pic- 
ture was incorrect. E. M. MORTLOCK 
The bona fide like- 
ness of Mr. Mortlock appears here- 
with. The previous picture was that 
of Loren B. Allen, recently named 
second vice-president and manager, 
credit department, The Northern 
Trust Company, Chicago. 
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With Bank of America as your 
California correspondent, you 
may draw drafts on either San 
Francisco or Los Angeles, both 
reserve cities. You may also route 
California items direct to this 
bank’s branches in more than 
300 California cities and towns. 


Bank of America 


NATIONAL 2R¥SNS8 ASSOCIATION 
California’s Statewide Bank 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
MEMBER FEDERAL RESERVE SYSTEM 
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@ The more cow-feed costs, and the higher farm 
wages go, the more milk a cow must give to pay for 
her keep and care. Only a high producer can earn her 
way plus a profit for her owner. : 

It’s the same way with the farmer himself, or his 
hired man. How much he can earn depends mainly 
on how much he produces in a season, and that is 
measured pretty much by the amount of farm work 
he can do in an hour, day after day. 

It long has been the habit to talk about yields per 
acre. Today the thing that counts is yield per man. 
Better farm animals and better crop varieties add to 
the yield per man, but the thing that really multiplies a 
man’s capacity to produce is modern farm machinery. 

For more than a century Case has been creating 
machines to boost yields per man. They are built with 
extra ENDURANCE which makes them chattels of 
sustained value. They are generally bought by farmers 
of the sort who are sought as bank customers. This 
Company and its dealers believe that the financing 
of farm machinery is business that belongs to local 
banks. J. I. Case Co., Racine, Wis. 


CASE ! 











With the Case forage harvester one 
man in one hour cuts, chops and 
loads 10 or 12 tons of corn for silage. 
Fitted with windrow pick-up, the 
same machine chops and loads green 
hay for silage, cured hay for compact 
storage and efficient feeding, com- 
bined straw for bedding. 
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Mortgage Companies Merge 


The Canada Permanent Mortgage 
Corporation at Toronto is buying the 
assets and assuming all the liabilities 
of the Midland Loan & Savings Com- 
pany, Port Hope, Ontario, for $1,062,- 
000. The purchase will take effect 
January 2, 1948. The Corporation and 
its affiliate, the Canada Permanent 
Trust Company, will carry on business 
of the Midland Loan & Savings Com- 
pany at Port Hope, and will takeover 
the former company’s entire ‘staff. 
Walter J. Helm, manager of the Mid- 
land Loan & Savings for past 29 years 
will remain as manager at Port Hope. 

The Canada Permanent Mortgage 
Corporation began business in 1855. 
Canada Permanent Mortgage and its 
affiliate have branches throughout 
Canada, with assets over $73,000,000 
at end of 1946. Midland Loan & 
Savings had assets of $3,737,225 at 
end of 1946, while its liabilities for 
debenture money totaled $1,952,433 
and for deposits, $693,481. 
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Bank of Toronto Expands 


The Bank of Toronto is now con- 
templating the construction of a new 
regional head office at Winnipeg, as 
well as other new branches in various 
parts of Canada. Many existing 
branches are being remodeled. 

In its new branches and those being 
remodeled the bank is adhering to 
standardized banking room layouts. 
Three basic plans are being used. One 
of these uses sectional counters and 
office fixtures, as illustrated on this 
page, and are usually built at central 


By JAMES MONTAGNES 


points. These sectionalized fittings 
are designed for low tellers’ cages and 
ledger keepers’ partitions. Fluted 
glass is used for the main partition 
between customers and staff. 

The tellers’ spaces are completely 
enclosed, forming a modern adaptation 
of the old-fashioned metal cages. 
There is a metal grille at each side in 
the glass partition between the teller 
and ledger keeper, and one in front. 
In most of the branches wooden posts 
support glass partitions, with metal or 
wooden railings above the glass. <A 
distinguishing feature in the branches 
is the use of lighted glass signs above 
each teller’s wicket. 

Sectionalized fittings in the branches 
are designed of light wood with dark 
wood trim. All edges on counters, 
check desks and other tables for cus- 
tomers’ use are rounded. Linoleum 
tile floors are laid in many branches. 
Large white electric fixtures are used. 

From an exterior standpoint new 
branches are being designed to har- 
monize with their immediate surround- 
ings, rather than to be unusual. A dis- 
tinctive feature of the Bank of To- 
ronto’s signs is the use of white glass 
letters setting out the name of the 
bank on the outside of the branch. 
These letters stand out well in daytime 
and at night are illuminated by green 
neon tubes inside the white letters. 

The new main Winnipeg branch at 
Portage and Notre Dame Avenues, 
still in the planning stage, will house 
the western superintendent’s office on 
the upper floors of this four story 
building. The main banking room 
will be two stories in height. It is 
expected that part of the building will 


be rented out as professional and busi- 
ness offices for some years. Construc- 
tion will probably begin about the end 
of this year. 

of ¢ e 


Deposits Record 


Savings deposits in Canada’s ten 
chartered banks on August 30, 1947, 
were at the new high of $3,774,019,000, 
as against $3,689,470,000 on July 31, 
1947, and $3,465,731,000 at August 31, 
1946, according to figures of the 
Dominion Bureau of Statistics in 
Ottawa. Other significant figures in 
the monthly release include those of 
Canadian call loans, down to $82,235,- 
000, as against $98,520,000 on July 31, 
1947, and $98,310,000 on August 30, 
1946. Current loans in Canada were 
up to $1,749,626,000 on August 30, 
1947, as compared to $1,715,050,000 
on July 31, 1947, and $1,209,705,000 
on August 30, 1946. 
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Safe Deposit Box Lootings 


Central Canada this summer had a 
number of daring safe deposit box 
break-ins which have given bankers 
considerable worry. Branches were 
picked in small towns or in older sec- 
tions of large cities where latest type 
safe deposit vault construction had 
not been installed. In practically all 
cases entry to the safe deposit vault 
was made through the exterior brick 
wall of the bank. The largest haul was 
that at Toronto where about $500,000 
in bearer bonds and cash was reported 
taken, 

A considerable business has been 


Bank of Toronto’s new Donlands and O’Conner branch features illuminated sign, sectional counters 
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Keasone 


why LAWRENCE 


is the nation’s outstanding 
field warehouse organization 























ae Warehouse Company is the largest, 
oldest and most experienced organization con- 
ducting nationwide field warehouse operations. 





* 
Oe Warehouse receipts are supported by the 
strongest financial statement of any firm in the field 
warehouse industry. Our Annual Statement is regularly 
mailed to a large list of banks and other lending 
agencies. Additional copies are furnished on request. 


- protect Lawrence receipt holders, we carry by 
far the strongest and broadest fidelity bond and legal 
liability ‘insurance in the field warehouse industry. 





E. over 30 years we have issued receipts for collateral 
purposes totaling many billions of dollars and have 
always discharged our liability in full to all holders 
of Lawrence Warehouse Company receipts. 











] AWRENCE \WAREHOUSE (OMPANY 


NATIONWIDE FIELD WAREHOUSING 


DIVISION OFFICES: 
CHICAGO 2, ILL. NEW YORK 5, N.Y. 
IN. LaSalle Street 72 Wall Street 
Los Angeles * Boston ¢* Philadelphia ¢ Pittsburgh * Buffalo * Cleveland ¢* Cincinnati 


Kansas City © St. Louis © Atlanta © Charlotte °* Jacksonville °* New Orleans 
Houston ¢ Dallas * Denver * Phoenix * Seattle © Portland © Stockton e Fresno 


SAN FRANCISCO I1, CALIF. 
37 Drumm Street 














done in special safe deposit box insur- 
ance. Banks expect to reinforce with 
steel the safe deposit vaults in numer- 
ous branches as soon as steel is avail- 
abie, in order to make the vaults 
burglar proof. 
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Personnel News 


Dr. Donald B. Marsh has been 
appointed economist for the Royal 
Bank of Canada, 
with head office 
at Montreal. He 
holds degrees 
from a number 
of American 
universities and 
came to the 
Royal Bank 
from the depart- 
ment of financial 
and business re- 
search of the 
Chase National 
Bank, New York, where he had been 
employed since January, 1945. 

He was recently rapporteur for the 
Committee on the Flow of Capital, 
United States 
Associates of the 
International 
Chamber of 
Commerce. He 
has been em- 
ployed in tax re- 
search and had 
written numer- 
ous articles on 
economics, inter- 
national finance, 
trade and taxa- 
tion. He will 
be professor of economics and political 
science at McGill University. 

Frederick Gordon Belcher, assistant 
general manager of the Bank of 
Montreal, for Western Canada, has 
finished his tour of most of the Bank 
of Montreal branches in the prairie 
provinces and British Columbia. 

James Allan has been promoted 
from staff supervisor of the Bank of 
Toronto to chief inspector, and A. M. 
Ross has been appointed staff super- 
visor. 





D. B. MARSH 





F. G. BELCHER 




















A. M. ROSS 


J. ALLAN 


Charles S. Hamilton, vice-president 
of the Crown Trust and Guarantee 
Company, has retired. 
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THE NEW H-H-M BANK LOBBY DEPOSITORY 


Helps Convert the Chaos of Rush Hours Into Pleasurable Banking Routine 


The new H-H-M Lobby Depository heralds the new era in time- 
saving deposit service. As convenient as a handy mail box it auto-. 
matically frees your busy customers of the need to wait in line and 
await their turn at the teller’s window. Each customer may arrange 
all details of his deposit in the privacy of his own office, rush his 
deposit to the bank, place it in the H-H-M Lobby Depository, and go 
on about his regular affairs. It’s as simple as that! 


The H-H-M Lobby Depository has the same effective type of 
reinforced monolithic fire-resistive insulation as is used in H-H-M 
Class “A” and Class “B” Underwriters’ tested and listed safes. The 
four-tumbler combination lock, with relocking. feature, is mounted 
on and protected by a drill-resistive lock plate. 


Here’s the time-saving customer-convenience your bank needs to 
meet the rush-hour crises of the new 5-day banking week. 


Write, Wire or Phone 
|| fer Lobby Depository Literature 


G 
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STOCKHOLDERS IN OTHER BUSINESS 
HAVE A STAKE ALSO IN RAILROADS 


Stockholders of all kinds of business should be interested in fair treatment for 
railroad stockholders. 


Freight rates are too low to meet the mounting costs of railroad operation and 
allow railroad stockholders a fair return on their investments. If railroad 
stockholders are squeezed out—railroad operation would fall on the Govern- 
ment. Under Government operation, taxes to support the railroads would fall 
principally upon other corporations—owned, in turn, by their stockholders. 


In other words, stockholders everywhere would be penalized. 


Railroads should be treated equitably and given increased freight rates to meet 
increased costs and. allow railroad stockholders a fair return. 


The cost of materials and supplies necessary to railroad operation has in- 
creased 87% since 1939; wages and wage taxes are up about 70%. Freight 
rate increases have produced only 15% additional revenue for hauling the 
average ton of frefght one mile. An increase in freight rates is needed. In the 
interest of everyone—employes included—freight rates should be adjusted 
promptly to the higher costs of performing transportation. 


What the railroads desire is just and reasonable rates, that in meeting their 
responsibility to the public in furnishing adequate and efficient transportation 
service at the lowest Cost consistent, they be allowed to earn sufficient revenues 
to enable the railroads; under honest and economical and efficient management, 
to provide the public with the service it desires. 





NOTE THE CHART—While the stock- a 
holders’ share of Pennsylvania Railroad 

income has declined, those who sell us $26,335,392 
our supplies have received a bigger and 
bigger share. 








1936 1946 
Dividends 





$163,770,671 











$92,085,937 








1936 1946 
Materials and Supplies 


PENNSYLVANIA RAILROAD 
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THE BOOKLET COUNTER 








New Booklets 


Investor’s Manual . . . The infor- 
mation in this booklet will be helpful 
to most taxpayers, and especially to 
investors. It is designed to point out 
and explain the most important provi- 
sions of the Federal income tax in the 
management of securities. All infor- 
mation is based on law applicable to 
1947 income: What is included in 
taxable income, what deductions are 
allowable, clarification of exemption 
rates and computations. 

In detail, the booklet explains tax 
problems incident to investing in, 
holding .and disposing of securities. 
Subjects such as the taxability of capi- 
tal gains, deductibility of capital 
losses, proper handling of investment 
expenses, tax consequences of various 
methods of disposing of securities, and 
the rules for determining gain or loss 
on transactions are covered. 


Pension and Profit-Sharing 
Principles . . . This booklet points 
out the fundamentals involved in 
selecting the retirement plans best 
fitted to the needs and desires of 
readers’ companies. It is published by 
a large bank for primary distribution 
to non-banking concerns and is extra- 
ordinarily complete and understanda- 
ble.. The publication should interest 
banks which are concerned with retire- 
ment plans for their own organizations 
and trust departments which would 
like to crystallize in clear, concise and 
selling language their own services 
in handling other companies’ retire- 
ment plans. 


Scientific Management Princi- 
ples ... This is a checklist of publica- 
tions reporting the methods and prog- 
ress in business management since the 
end of World War II in personnel 
relations, office management, financial 
management, insurance and various 
other subjects. The list, which includes 
brief summaries, is being used as a 
reading guide by many business execu- 
tives. Published by the American 
Management Association, the list in- 
cludes reports to the Association by 
more than 500 operating executives 
and the full texts of panel discussions 
at 24 management conferences on all 
categories of management. 


American Interest in Europe’s 
Reconstruction ...At the recent 
A. B. A. convention, the speech by 
Chase National Bank’s board chair- 
man, Winthrop W. Aldrich, brought 
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These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred promptly to the 
producers. Simply address requests 
on bank or company letterhead to 


Booklet Editor 
Burroughs Clearing House 
Second and Burroughs Avenues 
Detroit 32, Michigan 





favorable, studied comment from na- 
tionally-known economists, financial 
officers and governmental officers. The 
speech outlined a plan for a United 
States corporation for European recon- 
struction under the Marshall proposals. 
The speech has been reprinted and is 
offered now in booklet form. 


Structural Requirements for 
Houses ... For mortgage lending 
officers of banks and for readers who 
are planning to build homes, this 
checklist of structural and insulation 
requirements published by the Na- 
tional Housing and Home Finance 
Agency, may prove interesting and 
helpful. 


‘‘Reprinted with Permission”’ 
.-. This booklet is an outstanding 


example of the manner in which banks 
and other institutions can make use of 
reprinted newspaper or magazine arti- ~ 
cles in promoting their state, com- 
munity and business. This publica- 
tion, from a large Texas bank, reprints 
a story from the Wall Street Journal 
and accompanies it with excellent 
photos. The treatment should be 
highly interesting to banks’ public 
and community relations men. 


Night Depositories .. . The “‘five- 
day-week”’ trend in banking and the 
current volume of new-bank building 
have increased the demand for infor- 
mation on night-depository possibili- 
ties. This series of three pamphlets on 
the circular, simplex and rotary night 
depositories may help fulfill this de- 
mand for information. 


Still Timely 


A Better Service to Bank Cus- 
tomers ... This booklet tells the 
interesting, 28-page story of the prog- 
ress of mechanized commercial-teller 
operation in banks across the country. 


The Markets of the New West 
- «+. Lhis 53-page book is an introduc- 
tion to the industrial geography of the 
Far Western states. 
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IMPERIAL BANK OF CANADA 


This bank provides financial facilities for producers and 
manufacturers ‘and through its branches and agencies 


COMPLETE BANKING SERVICE 


We invite inquiries from United States business firms 
and individyals—these will receive prompt attention and 
should be addressed to any of our branches or to: 


Superintendent of Foreign Business. 


IMPERIAL BANK OF CANADA 


m 


TORONTO, CANADA 
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Sentenced to 15 years of hard times! 


The judgment against the defendant swept away 
his savings and claimed a substantial part of his earn- 
ings for-years to come. 

The crime? Well, it wasn’t a criminal act. It was 
a rainy day... pouring, windy. As he crossed the 
street his umbrella pierced the eye of another pedes- 
trian.. Result? Loss of eyesight . . . suit for stiff 
damages . . . and a heavy judgment. 


Way under-insured! 


Crime doesn’t pay the. victim either 


Too little insurance on home and ccn- 
tents presents a sorry picture to all 
concerned—home owner, agent end 
company. Thousands of policies have 
been revised upward in the light of 
present-day values . . . but thousands 
have not. How about yours? 


HARTFORD 


Writing practically all forms of insurance except personal life insurance 


Merchants need Hartford Storekeepers 
Burglary and Robbery insurance. It cov- 
ers holdup, burglary of safes, stocks of 
goods, damage done by burglars or rob- 
. . all in one policy. 


bers . 


We are all exposed to damage suits because of daily 
activities... because we own or rent a home, because 
we own a dog, go fishing, play golf. Every per- 
sonal insurance program should include a Hartford 
Comprehensive Personal Liability Policy for protec- 
tion against damage suit losses. It’s a ‘‘must!’’ You 
can get as much as $50,000 coverage for $13.50* a 
year ...only $33.75 if you buy it for three years. 


*Single homes and apartments. 





Leave your worries here 


The man inside is in a position to pro- 
tect your home, business, savings... 
and he’s backed by the combined re- 
sources of the Hartfords. See him 
today! 





FIRE INSURANCE COMPANY 
ACCIDENT ano INDEMNITY COMPANY 


LIVE STOCK INSURANCE COMPANY 
- Hartford IS, Connecticut 


Burroughs Clearing House 
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COURT DECISIONS 








By CHARLES R. ROSENBERG, Jr. 
Member of the Bar of Pennsylvania and of the 


Out-of-State Bank Sued 


A plaintiff brought suit in an 
Alabama court against a _ national 
bank located in Tennessee. Process 
was purportedly served on the bank 
by leaving a copy of the summons and 
complaint with an Alabama resident, 
who was alleged to be the “‘agent and 
attorney” for the Tennessee bank. 

Thereafter the bank filed a plea 
attacking the jurisdiction of the Ala- 
bama court on the ground of its non- 
residence, but this was stricken from 
the record because it was filed too late 
under the Alabama procedural rules. 
The bank then filed a petition with the 
Supreme Court of Alabama for an 
order requiring the trial court to pass 
on its plea of lack of jurisdiction. 

The Supreme Court of Alabama 
granted the order, saying: 

“The petitioner, according to the 
averments of its plea, is a non-resident 
national banking corporation having 
its legal situs, its domicile, in a foreign 
state and hence not presumed to be 
doing business in Alabama. 

“If such was its status, not engaging 
in or doing business in the state, it 
could not be forced to submit to the 
jurisdiction of the court, and not hav- 
ing voluntarily done so nor otherwise 
waived the right to raise the question, 
the court should have permitted the 
petitioner to be heard on its plea 
attacking the court’s jurisdiction. 

““A judgment under the conditions 
here alleged against a non-resident, 
not properly brought into court by due 
service of process and not having 
waived jurisdiction, would be void as 
inconsistent with the rights guaranteed 
by the Fourteenth Amendment to the 
Federal Constitution.” (Ex parte 
Union Planters National Bank of 
Memphis, 31 Southern Reporter, Sec- 
ond Series, 596.) 


Sf 


Worthless Check Deposit 


The assistant cashier of a national 
bank in Oregon owed a depositor 
$7,650 in a private business transaction 
to which the bank was not a party. 
To pay this debt he gave the depositor 
his check for the amount thereof 
drawn on his personal account at the 
bank. The depositor endorsed the 
check and immediately thereafter the 
assistant cashier accepted it for deposit 
in the depositor’s account. 
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District of Columbia 


This occurred at the bank after 
banking hours when no other officer or 
employee of the bank was present. 
The assistant cashier’s check was 
worthless. It was not charged against 
his account nor entered as a credit in 
the depositor’s account, although the 
assistant cashier gave the depositor a 


duplicate deposit slip as a receipt for 


the “‘deposit.”” The check itself was 
never found among the bank’s papers. 
There was no record of the transaction 
in any of the books of the bank and 
no evidence that any officer or em- 
ployee of the bank other than the 
assistant cashier had any knowledge 
of the issuance of the check or its 
deposit. 

The depositor eventually sued the 


bank for the amount of the check, 
alleging that the bank had failed to 
credit this “deposit” to his account. 

“If the plaintiff. depositor should 
prevail in this suit,” remarked the 
Oregon court, “‘it will be solely because 
of the assistant cashier’s fraudulent 
act, of which the bank had no notice, 
and the bank will be saddled with the 
assistant cashier’s debt to the deposi- 
tor. The question is: did the assistant 
cashier have authority to accept the 
check for deposit? It is conceded that 
if he represented the bank in the 
transaction the bank is bound.” 

In a lengthy and carefully reasoned 
opinion the court ruled that the bank 
was not liable and said: 

“It is an established principle of the 











Nineteen 


In 19 of the principal cities in 
Central and South America, The 
Royal Bank of Canada operates 
well established branches. Their 
facilities are available to corres- 
pondent banks wishing to serve 
their clients better in this impor- 
tant area. Market information, 
credit reports, assistance in arrang- 
ing trade connections, general 
banking service. We invite en- 
quiries from correspondents re- 
quiring specialized service in this 
area. 
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New York Agency — 
68 William St., New York 5, N.Y. 


THE ROYAL BANK OF CANADA 


ASSETS EXCEED $2,000,000,000 


Established in Central and South 
America for over 33 years. 


HEAD OFFICE — MONTREAL 
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law of agency that an agent cannot 
bind his principal in a matter in which 
his own interest conflicts with the duty 
he owes his principal. 

“In a case of this kind the bank 
officer assumes conflicting positions 
and attempts to represent the corpo- 
ration in a matter in which his own 
interest is opposed to the duty he owes 
his principal. Where a _ depositor 
presents to a bank officer for deposit a 
check drawn on the latter’s own bank, 
it is his duty to determine whether the 
check is good, and, if it is not, to 
refuse to accept it. 


“That duty in this case conflicted 
with the interest which the assistant 
cashier had to discharge his private 
debt by accepting for deposit his own 
check, which he knew to be worthless. 
The depositor did not know the check 
was worthless, but he did know that 
the assistant cashier acted in a dual 
capacity as principal and also as agent 
and representative of the bank. 

“In a legal sense the depositor was 
not an innocent party, and the court 
will not permit him to profit at the 
bank’s expense by giving effect to the 
assistant cashier’s attempt to steal the 








Cash and Due from Banks 
U. S. Government Securities 
Loans and Discounts 

Other Bonds and Stocks 


Demand De ts 
Time Deposits 
U. S. Government Deposits 





CONDENSED STATEMENT 


FIRST NATIONAL BANK 


IN ST. LOUIS 
At the Close of Business, October 6, 1947 
RESOURCES 


Stock in Federal Reserve Bank 000.00 
Ba House, Improvements, Furniture and Fixtures 321,878.30 
Other Real Estate Owned 893,002.00 
Customers’ Liability a/c Letters of Credit, Acceptances, etc. 1,907,400. 
Accrued Interest Receivable 940,956.98 
Overdrafts 37,162.22 
Other Resources 4,009.79 
$454,986,534.83 
LIABILITIES 
Capital Stock $ 10,200,000.00 
Surplus 9,500,000.00 
Undivided Profits 8,197,367.15 
Dividend Declared, payable November 28, 1947 240,000.00 
Reserve for Taxes, Interest, etc. 1,772,914.05 
Unearned Discount 244,403.88 
Liability a/c Letters of Credit, Acceptances, etc. 1,907 ,400.29 
Other Liabilities 4,003.56 


Total Deposits 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


$117,306,423.22 
151,472,895.75 
171,190,750.74 
10,321,055.54 


_422,920,445.90 
$454,986,534.83 














New York 
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Head Office 
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| INANCING FOREIGN TRADE 


In the present urgent need for restoration 
of foreign trade, 
be of great assistance to those contemplat- | 
ing import or export business with Canada. 
Dominion Bank services are backed by over 
seventy-five years of practical experience in | 
the export and import field, plus an inti- 
mate knowledge of local conditions. 
Branches throughout Canada and Agents | 
and Correspondents in the 
mercial centres of the worl 
a comprehensive banking service. | 
Enquiries will be welcomed by our Foreign 
Department at Head Office. i 


| THE DOMINION BANK | 


(Established 1871) 


he Dominion Bank can 


nciple com- 
contribute to 


London, England 
3 King William St., E.C.4. 


Toronto, Canada 
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bank’s money. 

“There is no evidence that the 
assistant cashier had authority to 
receive deposits of his own checks, and 
such authority cannot be inferred. 
The burden of proving that he had 
such special authority was on the 
depositor. It has not been shown that 
the assistant cashier had ever before, 
either with this depositor or anyone 
else, assumed to exercise such au- 
thority.” 

Some time after the supposed ‘“‘de- 
posit” two credit entries were made 
on the bank’s ledger sheet for the 
plaintiff depositor’s account in amounts 
aggregating a little more than the 
amount of the worthless check. The 
depositor contended that these credits 
constituted a restitution of the worth- 
less check which was not entered as a 
credit on the books of the bank. 

The court did not think so and said: 

“Those entries were made by the 
assistant cashier to prevent overdrafts 
appearing in the depositor’s account, 
which would have led to the discovery 
of the embezzlements. We character- 
ize the entries as fictitious.” 

Judgment for the bank. (Fine vs. 
Harney County National Bank, 182 
Pacific Reporter, Second Series, 379.) 
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Ultra Vires Title 


In litigation over the title to certain 
oyster planting grounds in Virginia, it 
was urged that the title claimed by the 
occupant was void because one of his 
predecessors in title was a bank. The 
argument was made that the bank, 
under its charter powers, could not 
validly hold title to the oyster grounds 
and hence could not convey a good 
title. 

The record showed that the bank 
had acquired the grounds by fore- 
closure in 1913. 

*“*At the time the bank acquired the 
oyster grounds leases,” said the Vir- 
ginia court, “the statute, as then 
written, provided that the oyster 
planting grounds might be ‘occupied 
by any resident of the state for the 
purpose of planting or propagating 
oysters thereon.” The provision re- 
quiring a corporate holder to be char- 
tered ‘for the purpose of oyster culture 
and the oyster business’ was not in- 
serted in the statute until 1916. 

“We need not stop to inquire 
whether the bank, by reason of its 
incorporation under the laws of the 
state or the location of its principal 
office in this state, was a ‘resident of 
the state’ within the meaning of the 
statute at the time it acquired the 
oyster grounds leases. Nor is it neces- 
sary that we decide whether the bank 
had the right under its incidental 
powers to acquire the leases in order 
to protect its loan or investment. 
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Build new patronage and prestige with a © 


























Low in Cost... Easy to Install... Powerful in Appeal 


Drive-in service is an accepted and appreciated 
convenience for motorists—the only practical 
answer to the parking problems of today’s bank. 


The Diehold Drive-up Counter supplies, in one 
easily installed unit, every feature you need for 
efficiency and safety. 


The efficient working counter and money 
drawer are screened behind bullet-proof glass 
and steel. An electric speaking system pro- 


BANK DIVISION 


Diebold 
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Now includes York Vaults — McClintock alarms, Canton 2, Obio 


vides two-way communication, the curved glass 
gives the teller complete, all-around visibility. 
An electric signal button summons the teller 
during dull periods. 


Installation is quickly completed. You merely 
provide a wall opening as specified by us. 
The complete Diebold Drive-up counter is 
fitted into the space without delay. Write 
for complete information about this business- 
builder — plans, costs. 


BANK VAULT EQUIPMENT e BURGLAR ALARMS 
SAFES, CHESTS AND VAULT DOORS e MICROFILM 
ROTARY, VERTICAL AND VISIBLE FILING 
EQUIPMENT e HOLLOW METAL DOORS AND TRIM 
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WALLETS and 


ENVELOPES 


Safeguard 
Registered Deposit Receipts for 
Burroughs Commercial Teller's 


Machines 





For Banks equipped with Burroughs 
Commercial Teller’s Machines, William 
Exline Inc. has available an extensive 
line of high quality wallets and en- 
velopes for keeping registered deposit 
receipts. Provide your customers 
with the best. We invite your inquiry 
for samples and further information. 


Manufacturers of 


e Savings Passbooks 

e Commercial Passbooks e Deposit Slips 

e@ Pocket Check Cases e Statement Sheets 

@ Personalized Check Cases Bill Straps 

e Passbook Envelopes e Coin Wrappers 

e Machine Posting Passbooks e Pen Ruled Forms 
e Deposit Receipt Envelopes and Wallets 


Wiliam 
lO LINE Vue. 


1275 Ontario Street, Cleveland 13, Ohio 


e Loan Passbooks 




















“Even if it be assumed that such 
acquisition was ultra vires, it is well 
settled that the bank’s title to the 
property was ‘not void, but was only 
subject to be avoided in a direct 


proceeding instituted by the state for. 


that purpose; and since its title was 
not overthrown in this manner the 
bank could, in the meantime, convey 
an indefeasible title to another.” 
(Nuttal vs. Lankford, 43 Southwestern 
Reporter, Second Series, 37.) 
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**A in Trust for B°° 


A recent New York decision pre- 
sented a rather unusual variation of 
the “A in trust for B” situation. 

There a mother drew her funds out 
of a building and loan association and 
turned them over to a daughter, who 
deposited them in a savings-bank in 
an account in the form of “Daughter 
in trust for mother.”’ At the mother’s 
death the daughter drew the money 
out of the savings bank and deposited 
it to her own account in another bank. 
Thereafter the administratrix of the 
mother’s estaté brought an action to 
recover the money as an asset of 
the estate. ays 

The daughter contended that the 
transaction constituted a _ so-called 
“Totten trust” and that the money 





belonged to her as the surviving 
beneficiary. The New York court did 
not agree and said: 

“A Totten trust is one created by 
the deposit of one’s own money in 
one’s own name as trustee for another, 
which trust is held to be revocable 
during the lifetime of the depositor 
but irrevocable upon the death of the 
depositor prior to the death of the 
beneficiary. In the case before us the 
deposit was not made in the name of 
the depositor but in the name of the 
person who now claims to be the 
beneficiary and who was specifically 
designated therein as a trustee and by 
her own admission acted as such. 

‘There is an utter failure of evidence 
of any gift either in the form of evi- 
dence of delivery of the passbook or 
declarations on the part of the dece- 
dent indicating a gift. A mere deposit 
by a person of his own money to the 
credit of another standing alone does 
not of itself authorize an affirmative 
finding that the deposit was made 
with the intent to vest title in the 
person in whose name the deposit 
was made.”’ 

The court indicated that unless the 
daughter offered further testimony in 
support of her claim, a decree would 
be made awarding the»smoney in ques- 
tion to the mother’s¢gtate. | (Applica- 
tion of Wheeler, 72 New*¥ : pple- 
ment, Second Series, 115.) TN 
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for Maximum Filing Efficiency... 








Y, 
Ee 

**Y AND E’’ DIRECT NAMESYSTEMS 
. .. provide logical, visual arrange- 
ment of guides and folders—every 
caption on guides and folders clear- 
ly visible—notime lost insearching. 

Send for folder "Is Your File 
Really Efficient?’’ This demonstrates 
visually all the points of an efficient 
filing system. We will also gladly 
send you Office Manual Section 
17. It is a complete set of Instruc- 
tionsand Indexing and Filing Rules. 
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FOR BETTER BANKING 


(CONTINUED FROM PAGE 21) 
have increased materially, and com- 


petition is bound to be keener in the’ 


future than perhaps ever before. The 
labor unions are powerful and operate 
on an industry-wide scale. This at' 
times places the small enterprise at a 
disadvantage. 

The merger movement in industry 
and trade is bound to have its effects 
on the banks. Small institutions will: 
be absorbed by larger ones and con- 
verted into branches. In many cities 
which still are overbanked, mergers of 
equal sized institutions are also likely 
to take place. The increased costs of 
operating banks plus relatively low 
rates of interest will further contribute 
to the merger movement among banks. 
It is fairly certain that the banks of 
the country, reflecting the general 
trend in industry and trade, will be- 
come bigger. 

The volume of loans is bound to 
increase. The banks, large and small, 
will engage to a larger extent than 
before the war in the financing of the 
purchase and sale of durable goods. 

The volume of term loans will in- 
crease, and the holding of mortgages 
by the commercial banks will also con- 
tinue to grow. 

The decline in government securities 
held by the banks will be counteracted 
in part by an increase in the holding of 
state and municipal obligations. 


¢ 


Bank Earnings 


JOSEPH STAGG LAWRENCE, 


Vice-president, Empire Trust Company, 
New York City 


The last fifteen years conclusively 
demonstrated the ability of the state 
to control the money market. The 
evidence is overwhelming. 

The recent unfreezing of short term' 
paper by the government, the refund- 
ing of $4,394,000,000 of 114 per cent 
notes and 1% per cent notes with a 
12'%-month issue of 1 per cent notes, 
representing a slight increase in the 
rate, plus.’some vague lip service by 
officials in favor of a freer money mar- 
ket, may lead some of us to believe 
that a turn has taken place. 

There are a number of reasons why 
we should regard this turn with reser- 
vation. Broader figures representing 
the rates at which money can be bor- 
rowed in the principal money centers 
of the country show, up to this time, 
no appreciable change. Qualified bor- 
rowers are still able to borrow at 
roughly the same rates which prevailed 
a year ago. I say this with full knowl- 
edge of the change in certain special 
categories of lending which have been 
announced. 


November, 1947 

















Guaranty Trust Company of New York 


140 Broadway 


Fifth Ave. at 44th St. 
LONDON « 


Madison Ave. at 60th St. 
PARIS ° 


40 Rockefeller Plaza 
BRUSSELS 








Condensed Statement of Condition,.September 30, 1947 





RESO sn i fs 

Cash on Hand, in Federal-Reserve Bank, and wrk 

Due from Banks and Bankers . . . -« « - $ 528,013,046.59 
U. S. Government Obligations . . . . ~... + 1,407,618,355.96 
Loans and Bills Purchased . . . . +. + « « 789,353,139.34 
Public Securities . -$ 100,481,560.01 
Stock of the Federal Reserve Bank 9,000,000.00 
Other Securities and Obligations . 11,808,699.35 
Credits Granted on Acceptances . 6,988,853.59 
Accrued Interest and Accounts 

Receivable. . . 9,971,204.00 
Real Estate Bonds and Mortgages 1,351,385.46 

139,601,702.41 

Pee GMANeS hs a? ie we ae 8 4,879,381.78 
Guha Heel Bets ss ge 8 ee ue 8! 131,085.40 


Total Resources . 





© © © © «© «+ $2,869,596,711.48 











: LIABILITIES 
Capital . e 2 * . . . $ 100,000,000.00 
Surplus Fund ..... e 200,000,000.00 
Undivided Profits . . . . .- 59,046,425.38 





Total Capital Funds .°. 
Deposits . 


Treasurer’s Checks Outstanding 


- $ 359,046,425.38 


— . $2,450,011, 993.02 


25,089,414.19 





Total Deposits. . . 
Acceptances . 

Less: Own Acceptances "Held 

for Investment . . . . « 


« 6 «© « « 2,475,101,407.21 
15,725,651.66 


8,736,798.07 





Liability as Endorser on Accept- 
ances and Foreign Bills. . 
Dividend Payable October 1, 1947 
Items in Transit with Foreign 

Branches (and Net Difference in 
Balances between Various Offices Due 
to Different Statement Date of Foreign 
+ Branches) % e 
Accounts Payable, ‘Reserve for 
Expenses, Taxes, ete. . . . 


6,988,853.59 


232,933.00 
3,000,000.00 


re 


Ro 
¥,934,434.78 . 





Total Liabilities . 


23,292,657.52, 
r i 35,448,878.89 
* “$2,869,596,711.48 











Securities carried at $80,358,068.53 in the above Sy are pledged to wailify for 
fiduciary powers, to secure public moneys as required by law, and for other purposes. This 
Statement includes the resources and liabilities of the English, sey and Belgian 


Branches as of September 26, 1947. 








J. LUTHER CLEVELAND 
Chairman of the Board 


W. PALEN CONWAY 
Chairman of the Executive Committee 


WILLIAM L. KLEITZ 


President 


DIRECTORS 


GEORGE G. ALLEN Director, British- 
American Tobacco Company, Limited, 

and President, Duke Power Company 

WILLIAM B. BELL President, American 
: Cyanamid Company 

F. W. CHARSKE Chairman, Executive 
Committee, Union Pacific Railroad Company 

J. LUTHER CLEVELAND Chairman of the Board 
W. PALEN CONWAY Chairman of the 
Executive Committee 
CHARLES P. COOPER Executive Vice-President, 
American Telephone and Telegraph Company 
WINTHROP M. CRANE, JR. President, 
Crane & Cex, Inc., Dalton, Mass. 

STUART M. CROCKER President, 
Columbia Gas & Electric Corporation 

JOHN W. DAVIS of Davis Polk Wardwell 
Sunderland & Kiendl 

CHARLES E. DUNLAP : President, 
Berwind-White Coal Mining Company 

GANO DUNN President, The J. G. 
White Engineering Corporation 

WALTER S. FRANKLIN Vice-President, 
he Pennsylvania Railroad Company 


LEWIS GAWTRY - 
JOHN. A. HARTFORD President, The Great 
' Atlantic & Pacific Tea Company 
CORNELIUS F. KELLEY Chairman of the 
Board, Anaconda Copper Mining Comyany 
MORRIS W. KELLOGG Chairman of the 
Board, The M. W. Kellogg Company 
WILLIAM L. KLEITZ 
CHARLES S. MUNSON President, Air 
Reduction Company, Inc. 
WILLIAM C. POTTER Retired 
GEORGE E. ROOSEVELT of Roosevelt & Son 
EUGENE W. STETSON Chairman, Executive 
Committee, Illinois Central Railroad Company 
ROBERT T. STEVENS Chairman of the Board, 
J. P. Stevens & Company, Inc. 
THOMAS J. WATSON President, 
International Business Machines Corporation 
CHARLES E. WILSON 


President 


President, General 
Electric Company 
ROBERT W. WOODRUFF Chairman, 

Executive Committee, The Coca-Cola Company 


Member Federal Deposit Insurance Corporation 
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These different businesses 
have one big thing in Common 








Truckers can’t allow 
equipment to stand idle. 
So they get replacement 
parts the fastest way—by 
Air Express. Speed pays. 


Newsreels and new films al- 
ways travel in a hurry. So 
the film industry is a big 
user of Air Express. Speed pays. 


When medical supplies and 
equipmentare urgently needed, 
j» hospitals and public health 
Officials rely on the speed of 
Air Express. Speed pays. 


Speed pays in your business, too! 


of shipment is important every day in your business. And Air 
oe 3 ym that speed. Air Express goes on all flights of all 
Scheduled Airlines—no waiting for tendo to accumulate. Scores of flights 
daily to and from foreign countries. Rates are low. Shipments of most 


any size and weight are i i 
for only $3.73. fice Air | among ‘or _— 17 lbs. goes 700 miles 
¢ Low rates—special pick-up and oe anit lai aia 


s ery 
cities at no extra cost. ¢ Moves on all flights of all uled Airlines 
e Air-rail between 22,000 off-airline offices. ? F 


Direct air service to and from scores of foreign countries. 














Write today for Schedule of Do- 
mestic and International Rates. 
Address - a agg 
Railway Express Agency 30 
Park Ave., low York 17. Or ask 
at any Airline or Railway Express 
office. Air Express Division, Rail- 
way Express Agency, representin 
Scheduled Airlines of tne U.S. 





However, the corrections which may 
seem so significant are corrections 
within a limited area, a limited range; 
and it remains to be seen whether they 
will stick. For the forces operating 
against any broad return of a free 
money market are almost insuperable. 

In other words, portfolio policy in 
many instances is predicated upon a 
change in rates of a magnitude which 
is not likely to be realized. A bulging 
portfolio of short term securities does 
not constitute the valuable hedge 
against great changes in the money 
market which was once the case. 

Within the range of rate change 
which now seems possible and proba- 
ble, the forfeit of income entailed by. 
some portfolios may prove an excessive 
premium for the protection they afford. 


. 


Agricultural Credit 


CHESTER C. DAVIS, 
President, Federal Reserve Bank of St. 


Louis, Missouri 

With proper inter-bank organization 
and adequate staffing, commercial 
banks can handle the sound farm pro- 
duction loans and a reasonable portion 
of farm mortgage loans without Gov- 
ernment support and subsidy. If 
country banks individually will organ- 
ize good farm service departments, and 
if city banks will adjust some of their 
activities a little more toward the 
country bank’s needs and viewpoint, 
there is no real need for further inroads 
of Government-sponsored loan agen- 
cies. 

There are several steps possible to 
every country bank which wants to 
promote a good agricultural credit 
program. A bank’s program should 
begin with a fair appraisal of its area. 
With a technician’s help, it should find 
out just what agricultural production 
could be in the area with good soil 
conservation practices. It follows 
naturally that the next step is the 
obtaining of an estimate of both the 
sound and emergency loan potential 
in the area and an estimate of the new 
investment necessary. 


* 


Country Banking 


DR. O. B. JESNESS, 


Chief, Division of Agricultural Economics, 
University of Minnesota, St. Paul, Min. 


In developing a program for 1948, 
country bankers ought to give primary 
consideration to ways and means of 
doing a better job of performing bank- 
ing service for farmers. There are a 
number of questions which you might 
well ask yourself as a matter of apprais- 
ing your own bank. How well ac- 
quainted are members of the staff of 
your bank with the farmers of your 
locality? How well do they under- 
stand the farming problems and credit 
needs of farmers? How well do they 
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manage in keeping posted on conditions 
which affect farm prices and costs? 
How good is their judgment on what is 
happening to farm land prices? 

As all of you are aware, we are in a 
period of high farm incomes and also 
a period of high costs. The present 
strong demand for farm products can- 
not be expected to continue indefinitely. 
Relief shipments to Europe are tempo- 
rary in nature; and while it is to be 
hoped that we will continue to have 
an active foreign market, it is not 
likely to be of the size of the present 
because European agriculture will re- 
cover within a reasonable period of 
time, and those countries will not be 
as dependent on our supplies as they 
are today. How well domestic demand 
is in the future will depend, of course, 
upon the activity and employment in 
non-agricultural lines and the in- 
comes available to consumers with 
which to satisfy their requirements. 
The prospects are that farm prices and 
farm incomes of the future are likely 
to be materially below those now pre- 
vailing. 

> 


National Bank Division 


CARL K. WITHERS, 


President, National Bank Division, and 
President, Lincoln National Bank, Newark, 
New Jersey 


Directly related to the operation of 
national banks are the several long 
range legislative proposals approved 
by your executive committee, the pro- 
motion and enactment of which must 
of necessity await a more favorable 
opportunity. 

Among these are an amendment to 
Section 24 of the Federal Reserve Act 
to permit loans as high as 6624 per cent 
of the fairly appraised value of im- 
proved real estate for a period of as 
long as twenty years if amortized com- 
pletely within that term. While to 
some of our members this may appear 
under present inflated values to be an 
unwarranted liberalization of previ- 
ously considered conservative limita- 
tions, the effect will be to afford a 
greater flexibility in mortgage lending, 
enable national banks to compete more 
fairly with other lending institutions, 
and of particular importance at the 
moment, be of assistance in helping 
overcome the existing housing short- 
age. It is only fair to add parentheti- 
cally that the office of the Comptroller 
has not to date given this amendment 
its blessing; and there are some bankers 
who have expressed their views in 
opposition. However, the majority 
opinion seems to favor such a change, 
and your officers and Committee on 
Federal Legislation will continue their 
efforts in that direction. 

Another proposal would exclude 
from the volume limitations placed on 
the aggregate of real estate loans, 


November, 1947 





YECURITY- FIRST 
NATIONAL BANK 


OF LOS ANGELES 


FOUNDED 1875 


STATEMENT OF CONDITION 


September 30, 1947 


RESOURCES 
Cash and Due from Banks. . . . ... + «oe 
U.S. Government Securities . . . $994,121,891.56 
State and Municipal Securities . .  34,590,948.07 
Other Bonds and Securities. . . . 





Loans and Discounts. ... . 
Earned Interest Receivable. ........ 

Customers’ Liability under Acceptances and L/C 
PE IE See ks ne ts Dee tenes Se we 


Vaults, Furniture and Fixures .......++-s 
Ce OR Ss hc Ai es a Sie eo 
a) nit sont teres ee Ore 
LIABILITIES 
Gee 3 Sew e's + ete ¥o $24,000,000.00 
EE 6 a i ie 0, > ee 26,000,000.00 
Undivided Profits ...... 27,500,000.00 





Reserves for Contingencies, Interest, Taxes, Dividends 
Interest Collected—Unearned. . ... 2. +s 
Acceptances and Letters of Credit Liability . . 

Cites Be a 6 8 +e ace ie eee 


$ 311,300,576.98 


1,039,333,493.60 
333,807,065.30 
5,774,422.60 

2,75 1,439.47 
4,592,111.00 
1,058,660.46 
124,151.77 
$1,698,741,921.18 





$ 77,500,000.00 
14,406,896.80 
1,680,830.75 
2,751,757.47 
160,293.80 


1,602,242,142.36 





Deposit—Time ........ $643,187,357.92 
SS tti(‘(‘éa 959,054,784.44 
OR aS ho, aa 


$1,698,741,921.18 


Securities carried at $72,014,749.64 are pledged to secure trust funds and U. S$. Government, 
State and other Public Monies, and for other purposes as required or permitted by law. 


BOARD OF DIRECTORS 


George M. Wallace, Chairman 
James E. Shelton, President 
S. M. Haskins 
Ralph B. Lloyd 
Maynard McFie 
William B. Munro 


L. W. Craig 

Shannon Crandall 
Thomas A. J. Dockweiler 
Gabriel C. Duque 


James B. Gist Gurney E. Newlin 
Robert E. Gross John O'Melveny 
Tracy Q. Hall Fred B. Ortman 


Chester A. Rude 

C. C. Teague 

Chas. H. Toll 
Edward R. Valentine 
James G. Warren 

C. T. Wienke 

Dr. John C. Wilson 


MEMBER FEDERAL RESERVE SYSTEM * MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


/E2F OFFICES AND BRANCHES 
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If paper is to be as useful and valuable as 
it can- be in modern business, it-should be 
made of new cotton fibers. These long, tough 
fibers lend’ ‘strength to paper and give it 
wearing qualities obtainable in no other way. 
That’s why all PARSONS papers are new 
cotton fiber papers. 


Cotton fiber record keeping papers — ledgers 
and bristols — with their brisk, clean, hard, 
smooth finishes are easier to work with and 
last far longer. Their superior writing and 
erasing qualities, their additional strength, 
durability and permanence more than make 
up for the additional cost of a fraction of a 
cent a piece. 


Wherever records on cards or sheets take a 
beating from use by hand or machine, you'll 
find cotton fiber paper. Even for records that 
are consulted or posted infrequently, it pays 
to use these strong, firm permanent papers. 


Here are PARSONS record papers and cards 


Scotch Linen Ledger, made in white, buff and blue 
entirely of the best cotton and linen fibers. 


Parsons Linen Ledger, 100% cotton fibers in white 
and buff. 


Parsons Index Bristol, 100% cotton fibers in white 
and five colors. 


Defendum Ledger, 75% cotton fibers in white and 
three colors. 


Mercantile Record, 75% cotton fibers in white, 
buff and blue. 


Mechano Form Ledger, 50% cotton fibers in white 
and six colors, 


Mechano Form Index, 50% cotton fibers in white 
and six colors. 


Durable Ledger, 50% cotton fibers, in white and buff. 

Crest Ledger, 25% cotton fibers, in white and six 
colors, 

So for all your records, get the paper de- 

signed and engineered for modern business, 

PARSONS cotton fiber paper. 





It Pays to Pick 








Made With New Cotton Fibers’ 








Parsons Paper Company, Holyoke, Massachusetts 
© prc, 1943 
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mortgages insured under Titles 2 and 6 
of the National Housing Act. The in- 
surance feature and the liquidity of 
these loans would appear to justify 
such a modification of the existing 
limitation. 

We shall likewise continue our efforts 
to secure such amendment to the 
Social Security Law as will eliminate 
the present discrimination giving the 
personnel of national banks benefits 
less generous than accorded those en- 
gaged in other types of banking. 


Sd 


Debt, Budget and Taxes 


BEARDSLEY RUML, 
Chairman of the Board, R. H. Macy & Co., 


Inc., New York City 

Productive loans abroad for world 
reconstruction should be financed, not 
by taxes but by the sale of government 
savings bonds to the public. The sale 
of these government savings bonds 
should be ‘by nationwide intensive 
campaigns associated with care and 
restraint in consumption. 

In principle, I think it can be said 
that we shall be on sounder ground if 
all our international commitments 
that are directed to the reconstruction 
of world productivity, productive loans 
as distinguished from grants for emer- 
gency relief, are covered by sales of 
bonds to the public rather than by 
taxation. The tax burden is far too 
high, and one important measure of 


tax relief will be found if the proceeds : 


of the sales of savings bonds are used 
for budgetary expenditures of a con- 
structive and non-recurrent nature 
such as those which we are now dis- 
cussing. , 

The tools of fiscal policy are power- 
ful instruments that can be used to 
maintain a high level of productive 
employment in the United States. 
They can also be used to assist in the 
establishment of conditions through- 


out the world that will be conducive | 


to a just and durable peace. True, 
fiscal policy cannot be looked to as a 
panacea. But the tools of fiscal policy 
—taxes, the budget, and the debt — 
are no longer merely the chronic 
annoyance associated with community 
responsibility for common activities. 
On the contrary, they have now so 
developed that they are prime factors 
in our economic life. 
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Management Problem 


R. D. MATHIAS, 


President, Indiana Bankers Association, 
and President, Old National Bank in 
Evansville, Evansville, Indiana 


As a place to start in the creation of 
a sound personnel program, we recom- 
mend that bank management provide 
all of the employee benefits voluntarily 
that it would agree to involuntarily, 
plus the merit of human considera- 
tions. We have unqualified assurance 





from unusually reliable sources that 
the advantages to the bank of such 
procedure are very much worth the 
cost. 

We are recommending to Indiana 
banks that progressively they consider 
the following: 

Job Evaluation. This should include 
a comparison with rates paid by other 
units of employment in the bank’s 
area and a program of appraisal of 
individual work and advancement on 
merit for those who deserve it. 

We must consider other employee 
programs, most of which have long 
since been adopted as standard by 
progressive employers. Included among 
these are the following: 

(1) Group Life Insurance —paid for 
entirely by the bank or paid for par- 
tially by the bank and partially by 
employees. 

(2) Group Hospitalization Insurance 
—paid for in whole or in part by the 
bank. 

(3) Retirement or Pension Plans — 
paid for entirely or in part by the 
bank. 

For banks with a staff of sufficient 
size to justify, we recommend: 1. better 
employees’ locker rooms; 2. employees’ 
dining rooms, where employees may 
enjoy good food at nominal cost; and 
3. employees’ training programs. 

When we have developed a modern 
personnel program and adopted rate 
ranges comparable to any employer in 
our area, we must make this situation 
plainly known to our employees and 
to the public. Then and then only will 
we be able to overcome the sentiment 
which exists when judges publicly 
force us to accept part responsibility 
for defalcations among bank em- 
ployees. 

Sf] 


State Bank Division 


JAMES C, WILSON, 


President of the State Bank Division of 

the American Bankers Association and 

President, First Bank and Trust Company, 
Perth Amboy, New Jersey 


The National Bank Act specifically 
provides that when a state and a 
national bank merge under a resultant 
national charter, the corporate exist- 
ence of each of the constituent banks 
shall be merged into and continued in 
the national bank. However, no 
similar provision is contained in the 
Federal law where the merged institu- 
tions continue under a state charter, 


. and the Federal statutes do not rec- 


ognize any method for a national bank 
leaving the system except by dissolu- 
tion. Consequently, the Federal au- 
thorities consider the resultant state 
bank to be.a separate legal entity; and 
as a consequence, the tax burdens 
may be increased. 

The state bank division insisted, 
and still does insist, that it is not the 
function of the National Bank Act to 
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discriminate against any banking sys- 
tem, either state or national, in the 
application of the tax laws. There- 
fore, your executive committee re- 
quested the Administrative Committee 
of the Association, at its meeting in 
French Lick Springs last April, to 
direct the committee on Federal legis- 
lation to seek corrective legislation. 
This request was granted, and the 
legal department of the association has 
prepared a draft of the proposed 
amendment to the National Bank Act. 
When this has been refined, it will be 
submitted to the Comptroller of the 
Currency, the Board of Governors of 
the Federal Reserve System, and the 
Board of Directors of the Federal 
Deposit Insurance Corporation for 
their criticisms. When the various 
interested parties have agreed upon a 
form of amendment, it will be sub- 
mitted to Congress. We hope this 
may be accomplished early next year. 
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The FDIC and Dual Banking 


H. EARL COOK, 


Director, Federal Deposit Insurance 
Corporation 


Comprehensive and timely informa- 
tion is one of the necessary conditions 
for intelligent policy with respect to 
banking. In a very real sense, the 
life of the dual banking system depends 
upon the availability of facts. Accord- 
ingly, the Federal Deposit Insurance 
Corporation has been steadfast in its 
efforts to bring about consistency in 
statistical data through the adoption 
of uniform condition and earnirgs 
report forms. Furthermore, it co- 
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Ferd Voiland, Jr., Kansas State 
Printer, like other top men in print- 
ing, believes that bond paper should 
be balanced. In his bond paper pie 
chart, Mr. Voiland rates the appear- 
ance of the bond paper at 50 per- 
cent, and workability at 40 percent. 
Mr. Voiland operates one of the best 
equipped and managed printing 
plants and binderies, for its size, in 
the United States. He has been over 
the long hard road of practical 
experience, in the intricate details of 
selecting the right paper for the par- 
ticular job, and in printing and bind- 






Ferd Voiland, Jr.., 


Kansas State Printer, 
and his 
Bond Paper Pie Chart 


ing production. Mr. Voiland is now 
serving his second term as Kansas 
State Printer. 

Remember the word balance when 
you buy bond and ledger paper, as 
Mr. Voiland does. Men who know 
printing agree that no paper should 
be distorted in the process of manu- 
facture to produce a high pop test, 
unnecessary tear strength, or un- 
needed folding endurance. Balanced 
Certificate Bond, Ledger, and Index 
are made with the correct pop test, 
tear and folding endurance for their 
fibre content. 


CERTIFICATE BOND 


Manufactured by Crocker-McElwain Co., Holyoke, Mass. 








The Certificate Family of balanced papers, bond, opaque, ledger 
and index, is fabricated for modern production needs, letterpress 
and offset, and for typewriters and office printing machines. 
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England and the Middle Atlantic 
States, approximately 85 per cent of 
all banks have savings departments. 
At the other extreme, in the southern 
states, slightly over 60 per cent of the 
banks conduct savings departments, 
including one state where only 26 per 
cent of the banks are in the savings 
business. It is the aim of the Division 
to continue its efforts to insure that 
every community has adequate savings 
facilities available to it. 

The Federal Reserve Board has 
developed the interesting information 
that education has been found to have 
an influence on savings habits. In- 
comes being equal, the educational 
background has an influence on an 
individual’s savings habits. Of those 
of the same income level, people with 
a college education are more apt to 
save a larger proportion of their in- 
come than those with less schooling. 

Apropos of savings and education, 
it may be interesting for you to know 
that since the termination of hostilities 
there has been a rebirth of the school 
savings banking idea. School savings 
banking hit its low point in 1945-46 
with approximately -200 banks par- 
ticipating in this. phase of banking. 
Largely through the activity of our 
School Savings Banking Committee, 
we believe that approximately 400 
depositaries will conduct school savings 
banking in about 5,000 schools during 
the 1947-1948 school year. 

On the discouraging side, we deplore 
the tendency of many schools of higher 
learning to include in their curric- 
ulum textbooks which would lead 
students to believe that savings is an 
uneconomic process which tends to 
lower the national income. 


S 


Home Building 


ARTHUR A. HOOD, 

Editor, American Lumberman & Building 

Products Merchandiser, Chicago, Illinois 

The problem of too high a price in 
home building, as it has been in every 
industry, is a problem of wasted time, 
effort, and material. The technique 
for price reduction in home building is 
the same as it has been in every indus- 
try —the elimination of wasted time, 
effort, and material. 

The national problem is in the proc- 
ess of solution by others. Bankers can 
play a major part in the solution of 
the local problem. 

The lowest cost and greatest effi- 
ciency in home building will not be 
achieved until the local factors on the 
home building team —the architects, 
realtors, contractors, subcontractors, 
distributors, and financing agencies — 
are co-ordinated into a co-operative 
team under a single responsible man- 
agement for the local production and 
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marketing of new houses and other 
light construction packages. 

Here are some specific things such 
a group might do: 

Such a group can engender a public- 
be-served attitude among the factors 
of the home-building industry, a sense 
of responsibility to the industry and 
to the public on the part of every 
leader of every branch of the industry. 
It can analyze the accusations against 
the home building industry one by 
one, get the facts, analyze the facts, 
interpret the facts, and publicize the 
facts. The group can analyze exhaus- 
tively the detailed cost of locally built 
new homes. Repeated attempts should 
be made to break down the known 
completed cost of newly constructed 
homes into every detail of material, 
construction, and administrative costs, 
by charting costs clear back to the 
mines, forests, and quarries from 
whence the products in individual 
homes come. 


Trust Division 


EVANS WOOLLEN, JR. 


President, Trust Division, American Bank- 
ers Association, and President, Fletcher 
Trust Company, Indianapolis, Indiana 


Our committee on trust information 
recently completed a significant na- 
tional survey which revealed that 
94 per cent of all trusts administered 
by the trust institutions of the country 
have an annual income of less than 
$1,200, the average income for these 
trusts being $370. Less than 3 per 
cent of the 144,081 trusts reported in 
this survey have annual incomes of 
over $25,000, and 73 per cent have an 
income of less than $3,000 a year, with 
an average income in that group of 
$788. — 

Common trust funds are now being 
operated in thirty states. Three 
states passed enabling legislation this 
year. Early this fall our Committee 
on Common Trust Funds expects to 
have off the press a revision of its 
**Handbook on Common Trust Funds.” 
The committee has been working on 
clarification of the method of valuation 
of Series G Savings Bonds held in 
common trust funds. 

Proposed amendments to the Securi- 
ties Act of 1933, the Securities and 
Exchange Act of 1934, and the Invest- 
ment Company Act of 1940, so as to 
exclude employees’ pension and profit- 
sharing trusts from the provisions of 
these acts, have been submitted by 
our committee on employees’ trusts to 
the Securities and Exchange Commis- 
sion in response to their published 
invitation for suggestions. ; 

The need for revision of trust com- 
pensation schedules is being felt by 
trust institutions in all sections of the 
country. Many trust institutions are 
revising their schedules along lines 
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‘Now! They’re Back! 
Globe-Wernicke’s Famous 


SECTIONAL 
BOOKCASES 











For Homes and 


Business or Professional 
Offices 


@ Whether your library is num- 
bered in dozens or thousands, 
Globe-Wernicke Sectional 
Bookcases are always just 
right! Each unit is complete; 
you simply add 
more sections as 
your library grows. 

And they are 
handsome pieces 
of furniture that 
: you'll be proud to 
own. Rich wood—quartered i 
oak, genuine or imitation wal- 





nut or mahogany ; 
—expertly dried Only Globe-Wernicke 
and seasoned, j I 

worked by skilled og ang 
cabinetmakers er se 
into bookcases of Advantages: 


lasting beauty. Simple, classic 


designs h onize with period @ Top quality materials and work- 


manship assured by more than half 


or modern furniture. The sec- a century of leadership in this line. 

tional feature permits rear- © G/W developed Equalizer provides easy, silent op- 
rangement of units whenever eration of space-thrifty doors. 

desired. See them now at your 


és @ Special construction gives maximum protection 
Globe-Wernicke dealer — or against dust and moisture. 


write The Globe-Wernicke Co., @ Standardized design means that units can always be 
Norwood, Cincinnati 12, Ohio. matched—perfectly. — 


Filing Equipment & Supplies 


# Globe - Wernicke sco" 


Bookcases 


SECTIONAL |: eomeon Gen: em a.) Stationers’ Supplies 











= — ~~ a ae Se aa ema a emenrnan eee ene 
cee ee a a ee — a - 


Sr 


SDDS AE 3 











= 


ne pe pe ia tee et i PRE 











MEETS APPROVED 
REQUIREMENTS FOR 
SEALING COINS AND 











CURRENCY 
ag sHi P 


FEATHER 
WEIGHT 
BUT POWERFUL 


SEAL PRESS & SEALS 


Improved design enabling user, with one hand, 
to attach cord and pull until seal pin is forced 
through the’ thick folds of the canvas.coin bag. 
Half the weight of any other Seal Press but 
greater leverage. Weighs only 17 ozs. ‘’Steel 
Strong” Lead Seals used with Press are of pure 
lead, non-porous, won't crack or break. Cord 
in seal has tensile strength af 130 Ibs. 


The G L. DOWNEY Company 
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WE KNOW Zowr 


FILING TOO! ~ 
When filed in Liberty Storage 


Boxes inactive records are safe 
and easy to find. Contents in- 
stantly available, yet dust and 
dirt are kept out by patented 
closure. 

Write for free Manual of Rec- 
ord Storage Practice. 


ing stationers eyerywhere 


S$ BOX COMPANY 


earborn St., Chicago 5, lll. 









recommended by the committee on 
costs and charges. The newer sched- 
ules provide for pay-as-you-go com- 
pensation, and include annual charges 
based partly on the principal of the 
trust as well as on the income. 

. 


Trust Panel 


John M. Wallace, President, Walker Bank 
& Trust Company, Salt Lake City, Utah; 
John H. Evans, President, McDowell Na- 
tional Bank, Sharon, Pennsylvania; Wil- - 
liam L. Kleitz, President, Guaranty Trust 
Company of New York, New York City; 
Clarence R. Chaney, Vice-chairman of the 
board, Northwestern National Bank, Min- 
neapolis, Minnesota; John S. Alfriend, 
President, National Bank of Commerce, 
Norfolk, Virginia 


The speakers agreed that the trust 
departments create substantial bank- 
ing business of the “bread and butter” 


+ 





variety which, because it results from 
the sale of services, is not subject to 
fluctuations in deposits or in the em- 
ployment of capital. 

The bankers all reported that new 
business flows in both directions from 
and to the trust department and from 
and to the commercial department in 
the bank and that personal and busi- 
ness accounts related to trust adminis- 
tration many times constitute new 
business for the bank. 

The important thing that all of the 
speakers pointed out is that outside 
contacts made while rendering trust 
service lead to valuable relationships 
which are of great importance when 
considering the competitive aspects of 
the banking business. 


¢ 


COMMUNITY ARFAIRS 


(CONTINUED FROM PAGE 23) 


headquarters for Monrovia Day, which 
commemorated the city’s founding. 
(The city observed its 61st birthday 
and the branch bank its 60th.) The 
staff dressed up in Western clothes for 
a week, and the banking quarters were 
turned into an exhibit of early day 
pictures. The branch manager, Assist- 
ant Vice-president William J. Ellery, 
wore an outlandish tramp outfit, 
appearing at a community breakfast 
for 3,000 persons and later walking 
decrepitly in a two-mile long parade. 

A front page columnist in the 
Monrovia Journal write: 

“The best individual effort we saw 
on Monrovia Day in make-up and 
characterization was supplied by W. J. 
Ellery, manager of the local branch of 
the Security-First National Bank. 
Bill must have spent long hours to 
achieve the effects he did in his role of 
the Old Prospector.” 

Whittier Branch, 20-miles southeast 
of Los Angeles, after being one of the 
first business organizations to get 
behind a proposed city-wide celebra- 
tion to commemorate the city’s found- 
ing, received numerous compliments 
from customers and enjoyed favorable 
publicity in the Whittier newspapers. 
It proved that by co-operating and 
publicizing the event it went far in 
promoting good wilt and better cus- 
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SUPPLIES 


(CONTINUED FROM PAGE 25) 


Number, Description, and Location. 
The stationgly requisition ticket 
provides the means for making depart- 
mental withdrawals and the basis for 
distributing the*cost.of supplies with- 
drawn for use. ‘The established divi- 


tomer relationships. 

On this occasion the entire staff 
dressed in the attire of a past era, the 
men and women wearing either West- 
ern or Quaker costumes. 

Four other branches in widely 
separated areas also had very favorable 
results from co-operating in city-wide 
events. Montrose Branch, situated in 
a northerly suburb of Los Angeles, 
joined in a Montrose Rodeo, with the 
staff going ‘““Western”’ during the week 
of the rodeo. Fillmore Branch, 57 
miles northwest of Los Angeles, par- 
ticipated in Fillmore Frontier Festival. 
Montebello Branch, an easterly suburb 
of Los Angeles, found that participat- 
ing in a Pioneer Day celebration was 
“favorable and gratifying’ and “en- 
tirely worthwhile.” Santa Barbara 
Branch, 100 miles north of Los 
Angeles on the Pacific coast, shares in 
its annual Santa Barbara Fiesta, when 
the staff dresses in costumes of the 
Early California era. Members of the 
staff have found that success depends 
a great deal upon what they do outside 
the bank’s four walls as well as upon 
the performance of duties inside. 

The Security-First National feels 
definitely that its program of partici- 
pating in community affairs brings 
about a better understanding between 
the bank and the public, and therefore 
is sound public relations. 
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CONTROL 


sions for which costs are kept may be 
shown thereon and should be verified 
by the person signing the requisition. 
A person in each department is espe- 
cially designated to sign requisitions. 
Each department must anticipate its 
requirements for a day, at least, and 
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present its requisitions within the 
stated time limitation of 8:00 to 9:00 
A.M. 

A stock room control record is main- 
tained. The debit balance shows the 
total cost of the supplies remaining in 
the stock room at the end of each 
week. The extension of balance may 
be made only monthly if preferred. 
The cost represented by new purchases 
is debited on the stock room control 
record as the invoices are paid. The 
cost of supplies withdrawn each week, 
as represented by the total of requisi- 
tions, is credited. The purchasing 
department is prompted by this record 
to check the purchase order file and 
remove the follow-up copies of those 
purchases which have been received 
and paid for as reflected by the inven- 
tory control record. This record shows 
the weekly total of requisitions, and 
after the requisitions have been sorted 
departmentally, and listed, the aggre- 
gate of the departmental totals can 
thus be checked. 

3. Checking the Invoices. When the 
stock room attendant has checked the 
supplies received against his copy of 
the purchase order, he initials the 
same and passes it back to the pur- 
chasing agent. The purchasing agent 
is thus advised that the order has been 
filled, with exceptions noted, if any. 
He then checks the stock room copy 
with the invoice when received. If 
found correct, he indicates thereon the 
distribution of the expense —either 
chargeable to specific operating depart- 
ments or to the Stock Room, initials 
the. invoice, and places it in his alpha- 
betical file of unpaid invoices. 


Distribution of Expense 


All departments are numbered for 
convenience in noting the distribution 
on the invoice, and on the expense 
voucher to be drawn therefor. Like- 
wise, the various expense classifica- 
tions are numbered. Thus, it is pos- 
sible to carry to the expense voucher 
the classification of expense, the de- 
partment to be charged, and the 
amount of the charge, in each in- 
stance. The following will serve to 
explain further, the method of keying 
the expense items: 


Departments (Partial List) 


Loans and Investments 
Credit Departments 
Checking Accounts 
Clearings (Local) 
Transit 

Analysis 

Paying and Receiving 
Savings 

9. Coupons 

10. Safe Deposit 

11. Drafts and Collections 
12. Undistributed Expense 
13. Stock Room 


PUNO WP 


Expense Classifications 
1. aivertnien 
2. Bank Building Expense 
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FOR YOUR “REGULAR” PERSONAL CHECKING ACCOUNTS 














The New and Unique 
ALL-IN-ONE POCKET SECRETARY 
AND PERSONALIZED CHECKSET 


combining 


e PERSONALIZED DEPOSIT SLIPS AND CHECKS 
e BANK-IMPRINTED MEMORANDUM PADS 


e HANDSOME LEATHER WALLETS (5 Striking Colors) 
GOLD-STAMPED WITH DEPOSITOR’S NAME 


e 3 WALLET POCKETS for PAPERS, CARDS, BILLS, CHECKS 


e IMPROVED DEPOSIT-BALANCE RECORD, “HAPPINESS 
INSURANCE” PAGE, OTHER EXCLUSIVE FEATURES 


e PREPAID, READY-TO-USE, REORDER POSTCARD 
e CHECKSET SHIPPED DIRECT TO DEPOSITOR 


Standard 6%" check e Routing symbol in ABA approved position 


(Acckhas 


SYSTEMS, INC. -——-—— 





270 MADISON AVENUE, NEW YORK 16, N. Y. 




















Now Available Prompt Deliveries 
EASY SNAP FILE BOX ALL STEEL 
“Style C” ° SLIDING-DRAWER 


Corrugated Paper—Hinged Lid STO RAG Et E i L a 
150 Stock Sizes 


Tr 5S 








- MADE ANY SIZE TO°YOUR SPECIFICATIONS. 


INTERLOCK IN STACK. 








We guarantee our Transfer Files to please you or no cost to you in the transaction 





.. MAIL ORDERS TO .... 


THE STRAYER COIN BAG COMPANY New Brighton, Pa. 


Manufacturers of BANK SUPPLIES Since 1914 
STEEL AND PAPER COIN TRAYS AND BOXES— 
COIN BAGS—LOCK-SEAL NIGHT DEPOSITORY BAGS— COIN WRAPPERS — 
CURRENCY STRAPS— BANK SPECIALTIES 
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Charity and Contributions 
Directors’ Fees 

Dues and Subscriptions 
Examinations and C. H. Dues 
Federal Deposit Insurance 
Insurance (General) 

Legal and Professional Fees 
Lunches 

Other Real Estate Expense 
Postage, Freight, and Express 
Rent (Banking quarters) 
Repairs and Maintenance 
Salaries 

Stationery and Supplies 

17. Taxes 

18. Telephone and Telegraph 

19. Travel Expense 

20. Unemployment Insurance 

21. Social Security Tax 

22. Other Expense 
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Example: 
Checking Accounts 3 
Stationery 16 
Code (Expense Vouchers) 
as (3-16) 


4. Weekly Schedule of Invoices. In 
order to bring all of the expenses to 
the attention of the management for 
approval, and with the minimum of 
delay and demand upon the executive 
officers’ time, a schedule is made of the 
invoices accumulated for the week. 
The invoices are arranged alphabeti- 
cally as to name of vendor and pre- 
pared for listing under the following 
captions, preparatory for Executive 
Committee approval: 

(1) Payee of Check 

(2) Description of Expense (Brief) 


(3) Amount of Invoice 

(4) Voucher Number (In Sequence) 

In this preliminary listing of expense 
invoices, voucher numbers are assigned 
in strict sequence, and are continued 
from the last number of the previous 
weekly schedule. In this manner, all 
expenditures are controlled and brought 
under the same approval. At the end 
of the calendar year, the approved 
weekly schedules are bound and filed. 

5. Executive Committee Approval. 
The schedule of invoices to be ap- 
proved is presented in this form to the 
Management Committee on a stated 
day, each week. The actual invoices, 
with numbered voucher copies at- 
tached, are also at hand, and are con- 
tained, in an expansion file folder in 
numerical order. The officers review 
the list, and in case there is any ques- 
tion regarding any of the expenditures, 
ready reference may be had to the 
individual invoices themselves. 

It takes but a few minutes to pass 
upon the items when presented in this 
manner. When this has been done, 
the approved list, bearing the officers’ 
initials, is delivered to the comptroller, 
who then signs the expense checks 
which have been previously prepared 
for his signature. 

6. Expense Checks. The prepara- 
tion of the expense checks involves the 
following: 





Thu tiheeck Now 


OFFERS IMPRINTED DEPOSIT SLIPS 





This preferred no-minimum-balance plan now includes 
deposit slips imprinted with the depositor’s name. 





They are delivered to the customer at the same time 
as his imprinted ThriftiChecks—on the spot, within five 
minutes! He has no long wait for either imprinted checks 


or deposit slips. 





Before standardizing this cost and time saving inno- 





vation, it has been under test for several years by a num- 
ber of client banks, and found amazingly efficient. 





Imprinted deposit slips add another short cut to the 





ThriftiCheck system. Obviously, they cut costs by speed- 
ing up all internal operations such as sorting and posting, 
and prevent waste of time in deciphering illegibly-written 





names. 


BANKERS DEVELOPMENT CORPORATION 


31 Nassau Street, New York 5, N. Y. 


Rector 2-7580 











(a) Filling in date, payee, and 
amount (figures). 

(b) Writing the amount with check 
protector. 

(c) Typing date and/or number of 
invoice on the voucher portion 
of the check, including a brief 
description of the expense item. 

(d) Designating by key or code the 
classification of expense and 
department charged. 

As the checks are signed, their 
respective numbers and amounts are 
checked with the items appearing on 
the approved schedule. At the same 
time, the checks are inspected for form 
and departmental distribution of cost, 
as explained previously. The signed 
checks are mailed by the auditing 
department, in window envelopes. 

When expense checks are issued, the 
total of them is charged to expense. 
A like amount is credited at the same 
time to an account on the General 
Books, entitled “‘Expense Vouchers 
Outstanding.” As the checks are 
returned and paid, they are charged 
against this account. The balance 
should at any time show the total 
amount of checks remaining unpaid. 

7. Filing the Voucher Copies. The 
several parts of the expense voucher 
set are filed as follows: 

(1) The check copy, which is the 
original (buff), is canceled when paid, 
and filed in numerical order, after 
examining for endorsement. 

(2) The register copy (pink) is filed 
independently in numerical order and 
thus serves as the expense check regis- 
ter. This copy also serves as posting 
media for classification of expense by 
the general bookkeeper, and for de- 
partmental cost distribution, before 
filing. 

(3) Another copy (blue) is prepared 
at the same writing and is filed alpha- 
betically by name of payee. This 
serves as a convenient cross index to 
the numerically filed invoices. Since 
these are not burdened with the vari- 
ous invoices of odd sizes and number, 
this file expedites the finding of specific 
items in the numerical invoice file. 

(4) The voucher copy (white) is 
attached to the face of the original 
invoice and filed numerically. This 
affords more positive identification 
than would an alphabetical filing of 
the invoice since there may be a num- 
ber of checks issued to the same payee 
in the course of time. 

8. Numerical Audit Control; Official 
Approval. 

(1) By reason of the weekly sched- 
uling of invoices and definite assign- 
ment of voucher numbers in proper 
sequence, the official approval of all 
expense is assured with a minimum of 
executive officers’ time. 

(2) Under the foregoing procedure 
a numerical audit control is effected 
which insured that all expenses are 


Burroughs Clearing House 





m~ OO — OO SS | ie nd _ | 


VQ ewe 


ll 


re 


re 


se 


paid only through this system, and 
brings the issuance of all expense 
vouchers under the scrutiny of the 
auditor. The departmental distribu- 
tion of expense is thus accomplished, 
also. 

o Sd * 


G. 1. LENDING PROGRAM 


(CONTINUED FROM PAGE 28) 


During the first year and a half of 
the administration of the Loan Guar- 
anty Office in Iowa, special emphasis 
was placed on the appointment and 
training of appraisers. During this 
period four appraisal institutes were 
held with well-designed programs to 
instruct appraisers in the fundamental 
requirements and the need of obtaining 
uniformity throughout the State. 

Mr. Robinson points out that during 
the coming year special emphasis will 
be placed on satisfactory completion 
of new construction. He points out 
that if there has ever been an excuse, 
due to lack of materials and the dire 
need of occupancy, for a_ roughly 
finished house, that time has gone 
by. Competent inspections during the 


period of construction are required | 


and the inspectors who, in many cases, 
will be the appraiser because of lack 
of facilities on the part of the lender, 
will be required to certify that the 
house is properly and completely 
finished and turned over to the veteran 
without a lot of tag ends. Where 
occupancy is required prior to full 
completion, appraisers will indicate 
the cost of the uncompleted items on 
final certification form and lenders 
will be instructed to withhold the cost 
thereof, along with an _ additional 
amount to insure the proper finishing 
of the job. 

The matter of down payments on 
properties purchased by veterans under 
the G. I. program has come in for 
considerable discussion in recent weeks. 
Some months back, Mr. Robinson 
states, prior to the elimination of the 
secondary market, loans were about 
evenly divided between 100 per cent 
loans and those involving down pay- 
ments. Today, he says, the proportion 
of loans with down payments is run- 
ning higher, with about one-third of 
the property loans being made on a 
100 per cent basis. The present tend- 
ency, that is, the tendency in early 
October, on the part of lenders on the 
conventional type house costing from 
$8,000 to $10,000 was to require a 
down payment from $500 to $1,000. 

On the question of down payments, 
Mr. Robinson calls the attention of 
lending agencies to the expressions of 
T. B. King, director of the Veterans 
Administration’s Loan Guaranty Serv- 
ice and to the statement issued in 
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 \ 

heart or 
THE WEST COAST 
Located in the heart of the West Coast, Anglo 
Bank is well qualified to serve the needs of 
correspondent banks seeking a western service. 
Anglo has long been active in the development 
and expansion of western commerce, industry 
and agriculture. Anglo’s officers will be pleased 
to share with you their knowledge of current 

conditions in this area. 
Anglo’s 23 offices located in 13 important 


California cities offer you complete facilities 
for your West Coast business. 


Head Office: 
1 Sansome Street 
San Francisco 20 


Growing and Building with the West since 1873 
ANGLO CALIFORNIA NATIONAL BANK 


Member Federal Reserve System + Member Federal Deposit Insurance Corporation 





















BANK - OF - THE - MONTH 
Newly Remodeled 
FIRST NATIONAL BANK & TRUST COMPANY 


EVANSTON, ILLINOIS 
JOSEPH F. WANBERG, President 


We invite your inquiry on our full 
list of completed banks. 


A. A. HENKEL & ASSOCIATES, INC. 


Bank Designers and Engineers 
333 North Michigan Avenue 
Chicago 1 
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THE COMPLETE 
WESTON LINE 


Washington to Supervisory Loan Guar- 
anty Officers of the 13 branch offices. 
This statement pointed out that “Con- 
gress, to assure that veterans would be 
able to acquire homes without supply- 
ing cash to the transaction, authorized 
a guaranty in an amount greater than 
that which would have been necessary 
to supply the coverage against princi- 
pal risk which the usual 10 per cent 
to 40 per cent down payment afforded 
the lender.” 

The statement urged lending agen- 
cies against “imposing arbitrary re- 
quirements with respect to down pay- 
ments,” although it saw some justifi- 
cation for down payments in cases 
where a veteran was paying “more 
than two and one-half times his present 
annual income for a house.” The 
statement also pointed out that “a 
lender may in some cases render the 
veteran a service by refusing to make 
the desired loan even with a down 
payment when the property, from a 
practical point of view, may not be 
suitable to the veteran’s needs or 
resources even though an appraisal 
under current conditions may indicate 
that the sales price meets the require- 
ments of the law and the regulations.”’ 

In presenting this problem to lenders 
of all types Mr. Robinson has suggested 
that lending agencies refrain from 
establishing rules or confronting bor- 
rowers at the beginning of an inter- 
view with a down payment require- 
ment. Instead, he suggests that 
lenders analyze the applications indi- 
vidually, make 100 per cent loans 
where conditions justify them, and 
explain to veterans why down pay- 
ments are required where the size of 
loans and the required payment sched- 
ules are not in proper relationships to 
income or beyond the ability to repay. 
The applicant’s character, stability 
and prospects are of greater importance 
than rules of thumb, he says. 


THE sympathetic handling of veter- 

ans as a matter of serving present 
and future customers is of the utmost 
importance to lending institutions, he 
adds. Just stand off and take a look 
at the program for a minute, he sug- 
gests. It represents 17,500,000 veter- 
ans, a generation of young men and 
women. It is a ten-year program 
within which time it has been esti- 
mated that veterans and their depend- 
ents will number 62,500,000, or 40 per 
cent of our population. It represents 
also a potential loan volume of $25,- 
000,000,000 or more. 

Keep in mind, he says, that you are 
dealing with young people who are 
largely inexperienced in financial mat- 
ters, that friendly guidance and counsel 
may be of equal or greater importance 
than loans. 

The operation of the Loan Guaranty 
Division itself has been organized on a 
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long term basis. The organization 
chart for the operation at Des Moines 
shows, besides the loan guaranty 
officer and his assistants, five organiza- 
tional headings. These are: Accounts 
Control and Record Section, Loan 
Service Section, Loan Examining Sec- 
tion, Appraisal Seclion, and Property 
Management Section. 


THERE is no one in the Property 

Management Section to date, but 
as the program goes forward and as 
necessity requires, it will be peopled 
to manage and dispose of the proper- 
ties coming into the Veterans Adminis- 
tration. It will be there to safeguard 
the investments of the veteran, the 
lending instilulion and the government 
in the program. 

At the present time the staff of the 
Loan Guaranty Section consists of 
seven supervisors and 43 men and 
women employees. The operation is 
set up in accordance with the manual 
of the Veterans Administration. The 
operation, says Mr. Robinson, is very 
efficient and is planned on the basis of 
work units and Lime schedules for each 
phase of the work. 

The loan guaranty program is 
achieving the purpose for which it was 
intended, says Walter Robinson. It 
is a sound lending program turned over 
to private business. In housing, it is 
producing superior results at less cost 
than would subsidized public housing, 
and its record will prove equally satis- 
factory in the farm loan and business 
loan fields. 

The attitude of lenders of all types 
is excellent, he says. It can be said 
fairly that the program has been given 
fine co-operation by the majority. 
They have been sympathetic to veter- 
ans’ needs and have endeavored to 
give sound counsel. They have heeded 
the problem of high prices and the 
problem of adjusting the individual 
veteran’s needs to his ability to repay. 
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MR. CLUTCHBILL 


(CONTINUED FROM PAGE 29) 


package which Mr. Clutchbill had 
insisted be taken along. 

“Sometime . . . sometime, we’re 
going to get into trouble, Aaron,” 
warned Mr. Spearhawk. 

“No we won’t, either. You’re 
going to be a game warden. I want 
you to dress up real sporty tomorrow. 
Better wear that deerstalker’s cap and 
some riding breeches that flow out 
well around the hips. I wish you 
could talk an English brogue.” 

Suddenly Mr. Spearhawk almost 
stood up on the foot throttle, twisted 
the wheel and amid flying gravel 
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boosted the car up into an ancient 
sidehill dooryard. “TAX SAVING THROUGH 
Mr. Clutchbill got eagerly to the INCORPORATING”’ 
ground and pulled out his bulky parcel, (A 7-page analysis with charts) 
an ancient moth-eaten bearskin rug in- inn _— 
cluding the head with wild glazed eyes. HELPFUL HINTS FOR 
“It’s Amelia’s rug,” explained Mr. 4 
Clutchbill. “Now I want to get your TAX CONTROL 
candid opinion as a sportsman, Mr. BOTH. postpaid, for $4.00 
Spearhawk.” (Check with order, please) 
The old director picked up the bear- and weekly” witsbolding ‘char, and ‘a °TaA% 
skin and walked up among the neigh- ——— 
boring orchard trees. Throwing the TAX PUBLICATIONS co., 
rug over his back, he got down on his 53 STATE ST. BOSTON 9, MASS. 

















CUMMINS 250 ELECTRIC ENDORSER 
Saves TIME and MONEY 


Use Cummins 250 while you list or prove deposits and you save time and 
money, because you completely eliminate one handling of checks. 


Use Cummins 250 separately and you reduce endorsing time to a mini- 
mum by automatically endorsing checks as fast as you can feed them 
into the machine. 


Use Cummins 250 to eliminate the expense of checks being returned 
marked “No endorsement”. 


Use Cummins 250 for these extra time-saving advantages: The machine 
never misses . . . never skips . . . Impressions are always clear and sharp 
. .. Endorsements are always complete, legible and uniform. 

e SIMPLE AND EASY to operate — requires no specially trained help. 
e QUIET — All noise of stamping eliminated. 

e WHEEL-TYPE DATE UNIT —No type to set. 

e LUBRICATED FOR LIFE — Requires no special attention. 

Yes! Any way you figure it, you are time and money ahead when you use 
Cummins 250 for endorsing. The machine starts paying for itself the 
day you start to use it and refunds its purchase price many times. 


























tk; CUMMINS BUSINESS MACHINES CORP. 
Formerly CUMMINS PERFORATOR 
SINCE 4750 Ravenswood Avenue, Chicago 40, Illinois 
1887 
Please send me complete information about Cum- 
Pioneer Manufactur- mins 250 Endorser. 
ers of Check Endorsers, Meme Title 
Signers, Receipters 
and Perforators. Company. 
“Safeguarding your Address. 
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INVENTORIES COLLATERALIZED FOR COMMERCIAL LOANS 


St. Louis Terminal 
Field Warehousing 
SERVICE 


With a sound foundation, created 
carefully through the years, step-by- 
step selecting competent and 
experienced personnel, the St. Louis 








Terminal Warehouse Company has 
achieved an enviable record of 
Vigilance and Dependability... Care 
and Method of Operation... Record 
of Valid Bailment . . . Close Rela- 
tionship and Friendly Cooperation. 


WRITE OR WIRE OUR NEAREST OFFICE 


ST. LOUIS TERMINAL 
WAREHOUSE CO. 





























SERVING INDUSTRY OVER TWENTY YEARS 


ST. LOUIS 2, MO. + CHICAGO 3, ILL. » CINCINNATI 2, OHIO 
826 Clark First Natl. Bank Bldg. Carew Tower 


DALLAS 1, TEXAS * KANSAS CiTY 6, MO. + MEMPHIS 3, TENN. 
Construction Bldg. Waldheim Bldg. Sterick Bldg. 











hands and knees and wallowed slowly 
from one tree to another. 

“How'd it look?” inquired. Mr. 
Clutchbill curiously, coming back. 

“Only fair. I could see your hind 
legs.” 

“I feared it. It was too close a view. 
Now, I want you to try it a little 
farther off. Take it way up to that 
little spruce in the pasture, sling the 
skin on and kind of amble from the 
spruce to the next spruce clump where 
the woods begin.” 

**T don’t like the way this is head- 
ing,’ sniffed Mr. Spearhawk wander- 
ing slowly off with the bearskin. 

When the fake bear put on the 
trial heat from the spruce the old 
director held his mouth open with a 
triumphant and startled eye. 

““My gosh! Mr. Spearhawk, it was 
perfect . . . perfect,” he exclaimed on 
Mr. Spearhawk’s return. “If I’d had 
a gun I couldn’t have resisted.” 

“Yeah, Iimagine.” Mr. Spearhawk 
slung the rug on the sod. 

“Tomorrow, when you put on the 
main event with the bearskin ...” 

“T knew it! I knewit!... No, sir.” 

“Why not? Look what I’ve got to 
go through with. Do all the selling. 
Work Demijohn into position to see 
you put on the bear act. I’ll snap out 
a white handkerchief and blow my 
nose for a signal. Demijohn and I will 
be standing right here.” 

“T got a feeling someone is going to 
take a shot at me!” 

“You know better. Think, Spear- 
hawk, $3,000 for a property that may 
be worth $500. I’m going to try for 
more than $3,000. You shall have 
every cent I get above $3,000.” 

“TI dunno,” said Mr. Spearhawk 
glaring sidewise at the bearskin. ‘“‘I 
might get drilled right through the 
middle. Anyhow, I want to have a 
look at Demijohn beforehand.” 


my ou can. Stay in the bank till he 

shows up. Then slip out and get 
set up here ahead of us. Hide your car, 
though. I’ll get Cashier John Atwood 
to take me and Demijohn up. After 
the bear act, come down to the cellar 
hole and be a game warden, and re- 
member, you’re wanting to buy the 
place, yourself.” 

*“‘Hm-m, well, maybe, if he looks 
harmless.” 

The Montreal express the next 
morning paused long enough at Fern- 
dale Village to drop a small individual 
with a forked beard. Instantly the 
visitor headed for a row of gold letters. 

While he was muttering and strug- 
gling with the Ferndale National’s 
door Director Clutchbill got scram- 
blingly to his feet in the front office 
and hurried out to be of aid. 

*““My name’s Clutchbill.”’ 

“Yeah, Orlando said you’d be here.” 

“Take a chair.”” Director Clutchbill 
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leaned over and touched Demijohn on 
the knee as soon as he was seated in 
the front office. “In half an hour I’m 
going to put you on Orlando’s big 
game range. You won’t get messed 
up any, but do you want to change?” 

“Well, I don’t know...” 

“Step right into the directors’ room 
here.” 

The moment Demijohn was closeted, 
Director Spearhawk in a peaked deer- 
slayer’s cap trotted out of the vault, 
Then, slowly and distinctly before 
leaving: “‘Now, Aaron . . . remember, 
it’s me in that bearskin.” 

A moment later Demijohn reap- 
peared in a ski cap and sand-colored 
hunting coat with a suspicious bulge 
in the tail bird pocket. 

“Tt is likely,” said Mr. Clutchbill a 
half hour later as they breasted the 
hill road, ‘““we may see a bear.” 

““Ah-h! Ursus americanus.” 

Suddenly the car boosted its load 
almost vertically up into the yard 
beside the cellar hole. 

After Cashier John Atwood’s car 
left, Mr. Clutchbill motioned slyly to 
Demijohn. “I want to show you an 
old relic. You are not bothered with 
hay fever, are you?” 

Demijohn shook his head. 

They walked over to a giant elm in 
a jungle of weeds. The old director 
pawed away a clinging grapevine. 


“Look here . . . the old hop press!” 
A great wooden screw rose out 
of a jumble of decaying timbers. 

“Beer?” asked Demijohn. 

Mr. Clutchbill nodded gravely. 
“This land is perfect for ho — hop... 
hops. These bushes always... 

“Ah — ah... splishoo-o! !”’ 

Frantically the old director snatched 
out a big white handkerchief, grabbed 
his nose and sent up a toot as keen as a 
bagpipe. 

““Sh-h!”’ he suddenly gasped. ‘‘Good 
heavens, Mr. Decanter... look!... 
look! — up there by the spruce!” 

A bear was lumbering rapidly for 
the cover of the woods. 

“Jinks!” gulped Demijohn making 
one lightening dive into the tail of his 
hunting coat. 

In a split second he jerked out an 
enormous revolver which instantly 
exploded with a wallop that lifted him 
from the sod. 

A white cloud of dust whipped from 
a boulder eight rods south of the 
waddling Mr. Spearhawk. 

Electrified by the sudden build-up 
in drama, Mr. Spearhawk went out of 
his bearskin with a velocity that left 
it dangling on a spruce bough. 

In a flash Mr. Clutchbill saw him 
recover it before he dove into a spruce 
clump. 

“Did I get him?”’ squalled Demijohn 
clawing blindly out of a smoke cloud. 

“No! Great heavens, no! Hide 
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that gun! If a warden shows up we'll 
be jugged. Follow me!” 

Wondering if he would ever see Mr. 
Spearhawk again, Director Clutch- 
bill hurried Demijohn out of sight in 
the orchard. After a discreet wait they 
began working slowly back. 

Suddenly Mr. Clutchbill stopped. 


“Sh-h! Look there, a game warden. 
We’re cornered. Let me do the 
talking.” 


Stepping boldly forward he spoke 
politely. 

“Hello, warden.” 

“Lot a loose shooting going. on 
around here,” warned a man decked in 
a peaked cap, red shirt and bloomers. 

“T heard a shot, too, while I was 
showing this orchard to a customer.” 

“Selling this property? Does it 
include the bear den in the edge of the 
woods?” 

“Oh, yes, we're letting the whole 
thing go for $3,000.” 

Mr. Spearhawk stood up with an 
eager light in his eye. “Been wanting 
this place for a hunting lodge. [I'll 
give...” 

Suddenly Demijohn jumped into 
the air. “Three thousand fifty!’ he 
hollered. 

“Sold!” nodded Mr. Clutchbill. 

That evening the entire board sat 
in the twilight of the Ferndale Na- 
tional’s directors’ room. Mr. Clutch- 
bill was fingering his gray goatee. 

“Gentlemen,” he said regretfully, 
“in a thoughtless moment I promised 
Mr. Spearhawk all I got over $3,000. 
This check is for $3,050.00.” 

“I risked my life. Be generous, 
gentlemen,” pleaded Mr. Spearhawk 
narrowly watching his hard-shelled 
associates. 

“It’s an awful handout,” hedged 
President Perkins. 

**But we’ve made a whole dividend,” 
admitted Director McTavish. “Let’s 
give it to him!” 
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| Saturday Closing? | 
| | 





Cash More Checks in Less Time 
with Proved Fas-Cash System 


Here’s an easy way to get five and a half 
days’ work done in five . . . to help solve 
your “Saturday closing” problem. 


All you have to do is use the Fas-Cash 
System. It cuts check-cashing time in half 
. .- doubles your check-cashing capacity. 


You see, this proved method does away 
with counting and proving money every 
time it’s paid out. With it your tellers can 
cash a check in as little as five seconds... 
cash up to 400 checks an hour. 


Improves Customer Service 


Your customers will like the faster, more 
efficient service the Fas-Cash System assures. 
They'll appreciate the way it helps keep 
lobbies clear and uncongested. 


So if you’re worried about Saturday closing, 
do as other leading banks have done. Speed 
up your check-cashing operations with the 
Fas-Cash System. Send coupon for details. 


/ 
FREE: 


Send coupon below 
for ene free copy 
of illustrated folder. 
Explains how and 
why the  Fas-Cash 
System will save you 
money. 









FAS-CASH SYSTEM, INCORPORATED 
Dept. BU-11, 1356 National Bank Bldg. 
Detroit 26, Michigan 
. we want to improve customer service. 


Vea: e's 
Rush details about the Fas-Cash System, together 
with free illustrated folder. 
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City. State. 
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Consider our record in the St. Louis area: 


Our pre-war contracts included: 


At one time or another we’ve worked 
with fifty-three of the sixty-two banks 
in the St. Louis area. We’re proud of the 
recognition we’ve won here in our own 
back yard. For we realize that friends 
and neighbors are a man’s...or a com- 
pany’s...most severe critics. The confi- 
dence in our ability, that they have shown, 
has spurred us on to unchallenged lead- 
ership in the bank-building field today! 
To date, we’ve completed a contract every 
ten days for more than thirty-five years. 





Our post-war 
contracts include: 


Since the end of the 
war, eight banks in 
greater St. Louis have 
undertaken new 
quarters projects. 
These are now in 
various stages of 
completion. All of 
them selected our 
organization to 
execute the work! 


Since V-E day.alone—261 banks selected us to design their new quarters! 


‘a prophet is without honor 
In his own community!” 


= 


rs! 


Our record is ample proof that this axiom is not always true. Look 
to the left! Read the story of this firm’s acceptance in its own 
community, where frequently “a prophet is without honor”. Our 
record, in our home vicinity alone, includes completed projects for 
fifty-three of the sixty-two local banks! During the past thirty-five 
years, several of them have called on us as many as four times to 
rejuvenate their banking quarters. These banks, right here in our 
own home town, have had many opportunities to study us at close- 
hand, evaluate our operation. Apparently we measure up to our 
claims, since, as expansion programs require new or modernized 
quarters, we are called back again and again! 


America’s most experienced 


bank designers J A 
\4 FY 


WEST COAST OFFICE: 
1085 MONADNOCK BLDG. 
SAN FRANCISCO 5, CAL. 


OF AMERICA 


NINTH & SIDNEY STS. + ST. LOUIS 4, MO.,U.S.A 


DESIGN INCORPORATED affiliate 


which designs, builds, modernizes and equips Ameri 


Bonk Building amd 


Equipment Corp oralion 


organization 


ca's hotels 
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Colored Man with one leg...” 





In this homely manner President Lincoln designated 
the payee of his check on August 11, 1863 drawn 
on Riggs & Company. 


- thine 
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For more than a century the name RIGGS has stood 
for complete banking service in the Nation’s Capital. 
With resources in excess of $300,000,000 ... with 
eight convenient locations manned by highly trained 
officers and employees ... with correspondent 
banking connections in the principal cities of the 
United States and throughout the world, The Riggs 
National Bank offers to its depositors a composite 
of many years of successful banking experience. 
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We are confident you will find an account with 
this bank an extremely valuable business and 
personal asset. 


RIGGS 


NATIONAL 
BANK 


WASHINGTON, D.C. * FOUNDED 1836 








RESOURCES OVER $300,000,000 


COMPLETE BANKING AND TRUST SERVICE 
EIGHT CONVENIENT LOCATIONS 


Member— Federal Deposit Insurance Corporation 
Member — Federal Reserve System 





LARGEST -FINANCIAL INSTITUTION IN THE NATION’S CAPITAL 
WE ARE ESPECIALLY WELL EQUIPPED TO HANDLE ACCOUNTS 
OF BANK CORRESPONDENTS AND NATIONAL CORPORATIONS 











